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I Go Visiting 
Detroit Parties 
Prize Home 
Book Reviews 


By 
Chris Sinsabaugh 


N ITCHING FOOT led me to 

the airport last Monday. I 
hadn’t been out of town since 
January when I went to California. 
I wanted to get away from it all, 
even if it were only for a day. 
My ears were ringing from strike 
news, curtailments, possible upping 
of excise taxes and other brain- 
worriers. I thought of South Bend 
which I imagined would be the 
closest approach to normalcy I 
could find. So I climbed aboard an 
American Airlines flagship and the 
pilot boxed his compass and we 
headed for Notre Dame’s golden 
dome that, like the famous X, 
marks the spot. This time the X 
stood for Studebaker of course. 


MUSTA BEEN the grapevine 
telegraph that apprised the House 
of Studebaker of my approach, 
for on the field awaiting my dis- 
s.@mbarkment were two of Stude- 

baker’s new coupe express trucks, 
with: Keri Elliott, vp in charge of 
sales, and Scotty Fletcher, general 
sales manager waiting, with Mor- 
row Krum directing a battery of 
cameras in the background. Gradu- 
ally it dawned upon me that the 
trucks had been brought to the 
airport. for the express purpose 
of furnishing me individual trans- 
portation to town. Gee, I must 
have taken on a lot of weight, I 
thought, but I succumbed grace- 
fully, using the airport’s runway 
to get on the truck. I picked the 
red one in preference to the green 
one and let Krum do the driving. 

* * * 


THAT WASN'T the only surprise, 
that Elliott - Fletcher reception 
committee. The next one was the 
Studebaker Administration building 
itself, whose interior had had a face- 
lifting since my last visit. What the 
interior decorators have done on 
the first floor is amazing. It’s the 
last word in modernization, with a 
lounge that made me think of 
Cyrus Smith’s at La Guardia field 
in Jamaica, N. Y., even to the 
pretty hostess who looks after the 
comfort of women visitors. Swanky, 
every bit of it, is the word I was 
trying to recall. 


WITH NOTHING particular on 
my mind and just visiting, I faced 
Ken Elliott across the big desk in 

corner office, and we took 
account of stock, so to speak. Ken 
told me his production is keeping 
up at the fever-heat pace that has 
been maintained all spring, with 
2,800 cars and 300 trucks and com- 
mercial cars coming off the line 
week. Ken figures that this 
will keep up well into July instead 
of winding up the model-year oper- 
ations in June as has been done 
in the past. The ’42 preview will 
come at the usual time in late 
t, he anticipates now, with 
the formal announcement tenta- 
tively scheduled for late in Sep- 
tember about the time other com- 
(See SPARKS, Page 19, Col. 1) 
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Cargile Asks No DiscriminatoryTax | 


Be Fair on Cars, 


He Tells Congress 


NADA Head Cites Perils 
To National Defense, 
Dealer Body 


On Dealer Front 


War eliminates Britain's 

wildcat dealers 
Economy cars likely in Canada. .14 
66% of new car buyers shop 3 


By William Uliman 
Washington Correspondent 

WASHINGTON. — The or- 
ganized automobile dealers of 
the United States last week 
told Congress that, if the 
National Defense program 
demands further taxation of auto- 
motive products, the new levies 
should bear a fair relation to those 
on other manufactured goods. 

Testifying before the House ways 
and means committee, which will 
draft the $3,500,000,000 defense tax 
legislation, L. C. Cargile, president 
of National Automobile Dealers 
Assn., asserted NADA’s 17,000 mem- 
bers wish to pay their fair share 
of defense costs but are concerned 
over the threat to the existence of 
automotive dealers and their em- 
ployes represented by proposed 
heavy additional taxation of the 
industry. 

Attacking selective excise taxes 
as “always discriminatory,” Car- 
gile branded such taxes on auto- 
mobiles unsound because the auto- 
mobile “is in no sense a luxury 
but is a vital form of transporta- 
tion used for business and com- 
merce by the working man and 
the farmer.” He also charged such 
a tax would be discriminatory 
within the industry, “as it would 
operate more harshly against 
manufacturers and dealers of all 
but the lowest priced cars.” All 
objections to an excise tax on new 
automobiles apply with ever great- 
er force to the proposed tax on 
used car sales, he said. 

In his statement to the com- 
mittee, Cargile said in part: 


“Our association has upwards of 
(Continued on Page 12, Col. 1) 


Garrett Warns 
Of Dangers in 
Abolishing Adv. 


NEW YORK.—Emphasizing the 
importance of advertising in the 
national defense effort, Paul Gar- 
rett, vice-president in charge of 
public relations for General Motors 
Corp., warned here last week that 
to abolish advertising would be to 
abolish dealers and overthrow our 
process of distribution. 

In an address at a luncheon 
meeting of the Advertising Club 
of New York here Thursday, Gar- 
rett, who also is chairman of the 
board of the Advertising Federa- 
tion of America, pointed out that 
the defense program has increased 
rather than minimized the sig- 
nificance of advertising to the pub- 
lic as well as from the viewpoint 
of dealers and manufacturers. He 
stressed clarification of consumer 
confusion as one of the new roles 
which must be assumed by adver- 
tising. 

“Advertising,” he stated, “is not 
something apart. Ask, ‘Should ad- 
vertising be abolished?’ and you 
ask, ‘Should dealers be abolished?’ 

(Continued on Page 2, Col. 3) 


Automotive Washington 


By William Uliman 
Washington Correspondent 

WASHINGTON. — Once again 
last week it was the automotive 
industry which occupied front 
rank attention here in the Na- 
tional Capital, and it is becom- 
ing ever more evident that it is 
the potential capacity of this 
vast enterprise in the National 
Defense program which is fore- 
most in the thoughts and plans 
of the men charged with the 
rapidly expanding security ef- 
fort. 

That another 20. percent pro- 
duction cut is in contemplation 
became known definitely. The 
fact that consideration was be- 
ing given to a further ‘cut was 
noted in this column a week 
ago. Developments now well 

- established bear out the report 
contained in these dispatches 


Previously, namely, 
for a further reduction in out- 


put of motor cars for private 
Used Car Sales 
“In US. Seen On 
A Steady Climb 


CHICAGO.—Based upon contacts 
with 5,000 dealers throughout the 
United States, the National Used 
Car Market Report, Inc., made 
known last week that the ratio of 
sales currently is 2.07 used cars to 
1 new. Furthermore, states the 
NUCMR, the ratio is higher than 
at any time thus far this year, 
but not as high as it will be sev- 
eral months hence. 

The ratio of sales by sections, 
the Blue Book-Red Book publish- 
ers announce, is as follows: East- 
ern states, 1.78 used cars to each 
new; southern states, 2.51 to 1; 
central states, 1.86 to 1, and west- 
ern states, 2.5 to 1. 

Declaring that the returns indi- 
cate a “speeding up in the used 
car market,” George A. Leukhart, 
general manager, added: 

“As the selling season advances, 
with more and more used cars 
traded in on new or later model 
used cars, and as the 1941 model 
year comes to a close, this 2.07 
to 1 ratio may be greatly increased. 

“One significant fact worth com- 
ment is the outright buying of 
both new and used cars. Purchases 
with no trade-ins seem to be in- 
creasing. In 1941, sales of cars 
should exceed 13,500,000 vehicles, of 
which 9,000,000 or slightly more will 
be used cars.” 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1941 1940 
Pos. Make Pos. 
1—266,980 Chevrolet 213,824— 1 
2—180,009 Ford 140,622— 2 
8—129,225 Plymouth 108,612— 3 
4— 92,748 Buick 69,641— 4 
5— 87,196 Pontiac 55,161— 5 
6— 70,118 Oldsmobile 47,867— 7 
7— 58,558 Dodge 
8— 39,836 er 
9— 27,817 Studebaker 24,179— 9 
10— 23,986 Mercury 21,397—10 


For complete standings of all 
es, see Page 15, this issue. 


consumption are being formu- 
in a general way, but 

probably will not be invoked, 

perhaps for months. 

An OPM official let it be 
known that the matter is very 
much under consideration but 
that another reduction is still 
“in the speculative stage.” But 
that it will come if there is no 
change for the better in the 
world situation is not to be 


doubted. 
* *£ 


Installment Curb 


Worked Out 


CONFIRMATION also was had 
last week of other advices 
carried in this column. It will be 
recalled that several weeks ago 
it was stated that plans were be- 
ing formulated looking toward 
the placing of certain curbs on 
installment selling of motor cars, 
to’ prevent inflation and also to 
act as a brake upon production 
of commodities utilizing mate- 


4 Wildcat Strikes; 
Hudson Is Closed 


GM Boosts Pay 10 Cents 
But Wins Fight For 
An Open Shop 


On Defense Front 


Additional automotive taxes 

held peril to defense 
Defense plants work longer week 8 
OPM to control priorities 9 


DETROIT. — Although 
Hudson’s main plant and four 
General Motors factories were 


still strike-bound late Friday, , 


the automotive labor situa- 
tion was cleared considerably by 
a Washington agreement early 
Friday which averted a strike in 
60 GM plants. 

While four GM plants in Flint 
were shut because of wildcat 
strikes which had started Thurs- 
day before GM and the UAW-CIO 


4 


4% 


signed a new contract in Wash- J 


va + 


~\ dent ta . Aad that 3 
would be back on the job Mondaj 


lans 
have been worked out by the 
Federal Reserve These 
plans would call the 
down payments on cars to 
more than one-third of the 
purchase price. And the pay- 
ment time for the balance 
would be brought down to 12 
months. 


These plans are now said to 
be awaiting approval by the 
White House and by Price Ad- 
ministrator Leon Henderson. If 
such approval is forthcoming, 
the board will ask Congress to 
pass legislation putting the plans 
into effect. The question arises, 
of course, as to what effect this 
would have on such organiza- 
tions as General Motors Accept- 
ance, Commercial Credit, CIT, 
and others, which handle the 
major portion of the motor car 
financing. For while the board 

(Continued on Page 18, Col. 1) 


morning (May 19). Negotiations at 
Hudson, where a dispute over wage 
increases halted operations Thurs- 
day, were expected to be resumed 
over the week-end with an early 
settlement in view. 

Accepting a formula presented 
by the National Defense Mediation 
Board, GM agreed early Friday 
morning to grant a 10-cents-an- 
hour wage boost to all its 250,000 
workers but won its fight against 
a closed-shop demand by the CIO. 
The wage increase amounts to $50,- 
000,000 annually. 

A highlight of the revised con- 
tract is that the new pact runs for 
one year, whereas the former con- 
tract was subject to change on 60 
days’ notice. The new pact re- 
sembles the CIO’s Chrysler Corp. 
contract and stipulates that, dur- 
ing the 12-month period, there can 
be no demands for wage increases, 
no lockouts and no strikes until 

(Continued on Page 18, Col. 3) 


Labor ony ht Turns to Ford 


With IN 
By Harry A. Williams 
Associate Editor 

DETROIT.— Preparations for 
clock-work precision in the Na- 
tional Labor Relations Board elec- 
tion, to be held Wednesday at the 
Rouge and Lincoln plants of the 
Ford Motor Co. here, are going 
ahead satisfactorily, Frank H. 
Bowen, regional director for the 

, announced last week. 

With 80,372 workers eligible to 
vote in the Rouge plant, plus an 
additional 271 pattern-makers who 
will vote separately and 2,943 vot- 
ers eligible in the Lincoln plant, 
this will be the largest single elec- 
tion ever undertaken by the s 
Careful study has been made, 
Bowen announced, to permit the 
balloting to be made with the least 
possible confusion so as not to in- 
terrupt the regular production 
schedules of the plants. 

Workers have three alternatives. 
They may vote for CIO, AFL or 
no union. Pattern-makers have the 
same choice, only difference being 
that pattern-makers come under a 
different classification. 


LRB Poll Wednesday 


There will be 59 booths scattered 
over different parts of the Rouge 
plant and two at the Lincoln plant. 


Employes in military service or 
eligible employes otherwise on 


(See FORD, Page 18, Col. 5) 


Ford Boosts Workers’ 
Pay by $13 Millions 
DEARBORN. — Since Jan. 1 
this year, Ford Motor Co. has 
given its Rouge workers wage 
increases totaling an- 
nually, Personnel Director Harry 
Bennett announced late Friday. 


The raises, ranging from 5 to 
15 cents an hour, went to 53,024 


— 
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SALES 


Motor Tax Boosts Held Peril to Nation’s Defense 


NHUC Fears 





a Return 


To Horse-and-Buggy Era 


Special to Automotive News 

WASHINGTON. — “Could Amer- 
ica ever again defend itself with 
its civilian population operating on 
a ‘horse-and-buggy’ basis?” the 
National Highway Users Confer- 
ence demanded last week in con- 
demnation of proposed large 
increases in motor vehicle taxation 
to help finance the defense pro- 
gram. 

“No one can safely predict the 
effect of these proposals on the 
transportation economy of this 
country or the individual trans- 
portation problems of its citizens,” 
the conference points out, adding: 

“Before such a question could 
be answered it would be necessary 
to know at least approximately 


April Sales in K.C. 
Show Sharp Gain 
Over Last Year 


KANSAS CITY.—New car and 
truck registrations in Jackson 
county (Kansas City) showed a 
sharp increase in April, hitting 2,- 
885 units which compares with 2,- 
125 vehicles sold in April, 1940. 
New car registrations accounted 
for 2,606 units while truck sales 
accounted for 279 vehicles. 

Chevrolet continued to top the 
new car field in this area with 846 
units sold. Others followed in this 
order: Ford 337; Plymouth 293; 
Buick 224; Oldsmobile 206; Pon- 
tiac 170; Dodge 129; Chrysler 82; 
De Soto 55; Nash 53; Mercury 39; 
Hudson 35; Packard 32; Cadillac 
$1; Lincoln 20, and Willys 3. 

Chevrolet also led in total truck 
sales with 117 vehicles. Others in 
order of sales were Ford 60; Dodge 
and International 27 each; GMC 
24; White 9; Mack 3; Diamond T 
and Plymouth 2 each; Yellow 
Coach 1. 


Hydra-Matic Drive 
Now on One Of 
Every 4 Cadillacs 


DETROIT.—One car in each four 
of the 1941 Cadillac series will be 
equipped with the Hydra-Matic 
drive, D. E. Ahrens, general sales 
manager, estimated today. 

“Considering that our introduc- 
tion of the automatic shifter did 
not occur until well after the peak 
of the fall selling season,” Ahrens 
said, “a percentage of around 28 
percent of all sales is extraordinary 
for an optional accessory item. I 
have no doubt that had the device 
been available throughout the 
model year our record would run 
50 percent.” 


GMC Truck Sales 
Up 19% in April 


DETROIT. — Retail deliveries of 
trucks to consumers in the United 
States, 
government, by General Motors 
Truck & Coach, during the month 
of April, were 19 percent higher 
than April of 1940, it has been 
announced by J. P. Little, vice- 
president in charge of truck sales. 
The year to date figure for 1941 is 
currently running 22 percent ahead 
of 1940. 

Orders placed during the month 
of April by customers other than 
the federal government were 42 
percent greater than those placed 
in April of 1940. 





Carrier Safety Banquet 


Set for May 22 in Flint 
FLINT.— According to Marvin 
Boutell, chairman of the Transpor- 
tation division, Flint chamber of 
commerce, the seventh annual Mo- 
tor Carrier Safety Banquet, will 
be held in the ballroom of the 
Durant hotel on May 22. 

Six divisional safety awards will 
be made by the Flint Automobile 
Club, and 300 safe-driving buttons 
will be awarded to drivers of the 
various trucking firms in Flint 
area. 


exclusive of the federal|c 


the effect of these proposals on 
new car production and sales, the 
use and sale of automobiles now 
standing idle or only in part-time 
use, and many other related ques- 
tions. 

“A flat 20 percent excise on the 
sale of all automobiles would 
broaden the price differential be- 
tween new and used cars to some 
extent. Under such a sales tax, a 
used car now selling at $400 would 
cost $480, while a new car retailing 
at $1,000 would cost $1,200, increas- 
ing the cost differential by $120.” 

Universal highway transportation 
has resulted in distribution of 
workers over wide areas and 
broadening of farm markets, the 
conference stresses, and comments 
“if America should become involved 
in a war of 10 or 15 years’ duration 
it is not outside the realm of possi- 
bility that too great taxation on 
the manufacture and use of motor 
vehicles might put this country 
back on a ‘horse-and-buggy’ basis.” 


Meantime, national organizations 
actively opposing the proposed in- 
crease of 1 cent per gallon in the 
federal gasoline tax report their 
forces are growing. They say pro- 
tests to members of Congress are 
coming in from all sections and are 
increasing daily. 

Highway user groups fighting this 
new tax load insist they are willing 
to bear their fair share of defense 
costs but assert the gasoline levy 
increase plan raises the already 
disproportionate burden of federal 
expense being borne by highway 
transportation. 


Many groups also object to the 
U. S. treasury’s repeated classifica- 
tion of gasoline as a luxury, point- 
ing out it is a vital necessity of 
millions, including many defense 
workers who find it necessary to 
drive as much as 50 miles daily 
to their jobs. 


Incidentally it is pointed out that 
tobacco interests last year success- 
fully resisted an increase on the 
cigarette tax at the time the gaso- 
line levy was boosted. 

* * * 


AAA Won't Fight 
More Taxes 
WASHINGTON. — The American 
Automobile Assn. announced last 
week that its executive committee 
had decided unanimously not to 
oppose proposed increases in auto- 
motive excise taxes “for the time 
being.” It “strongly reaffirmed,” 
however, its contention that such 
taxes should, not be imposed in 
normal times. 


The association said that a state- 
ment of the executive committee’s 
attitude had been filed with the 
House ways and means committee 
by Thomas P. Henry of Detroit, 
president of AAA. 


Officers Elected 


CHICAGO.—Meeting to elect officers 
for the comin year, the Chicago 
Metropolitan Chevrolet Club, Inc., 
named Paul Wixom of Nelson Chev- 
rolet Sales, Inc., as president; Harold 
. Seip of Seip Chevrolet Sales, as 
vice-president, and Herbert N. Stein 
of Uptown Motors Corp., as secretary- 
treasurer. Directors elected in addition 
to the officers were J. P. Bergl, U. L. 
Dunaway, J. A. McInerney, Irving R. 
Ruby and M. B. Weiss. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
appears weekly in Automotive News. 


It | 


Dealers Told Plans . 





H. J. 
Stan Lassen, 


KLINGLER, center, 


Battle Creek, left, and 


eneral manager of Pontiac Motor, and Dealers 


James Powers, Powers Motor Sales, 


Detroit, seem pleased with the present, although next year’s businss will be 
materially curtailed. Picture was taken at the Pontiac zone dealers’ meeting 


last week at the Hotel Statler, Detroit. 





D. U. BATHRICK, general sales manager of Pontiac Motor, talks over 
business with John Cawood, center, Cawood Motor Sales, Port Huron, and 


Charles E. 
last week in the Hotel Statler, Detroit. 


Garrett Warns: 





Freed, Hudson (Mich.) Pontiac dealer, at the zone dealer meeting 


Abolishing Advertising Means 
Abolishing of Dealer Setup 


“(Continued from Page 1) 


or ‘Should sales forces be dis- 
banded?’ or ‘Should our process of 
distribution be overthrown?’ For 
advertising has always been one of 
the cogs in the machinery by 
which we get goods from factory 
to market. And it has beeh an in- 
tegral part in our own particular 
kind of economy. 

“T am sure that I do not need 
to measure the _ relative im- 
portance of different elements con- 
tributing to the power of our in- 
dustrial system. But I do say not 
enough people have understood 
that in our great mass designing, 
mass engineering, mass producing, 
mass consuming economy, our 
mass advertising of the product 
has been an integral part of the 
formula.” 

Asserting that advertising’s new 
job is to explain clearly to the pub- 
lic those facts about a fast-chang- 
ing production industry which it 
may be difficult to understand, 
Garrett further stated: 

“Customers are going to be con- 
fused. They will need explanations. 
They will need reasons for short- 
ages, for higher prices, for sub- 
stitutions, for changes from their 
accustomed buying habits. And 
upon the clarity and the integrity 
with which advertising performs 
this task the future of industry 
may depend. 

“It is no time to think of ad- 
vertising only in advertising terms. 
We must think of it now, if ever, 





CROWDS ATTENDED inaugural ceremonies at formal opening of new East 
Bay Hudson. dealer in Oakland, Calif. Left to right, Glen C. Stater, Hudson 
distributor for Northern California; Frank Wishart, assistant sales manager 
| of new retail outlet; Ed Normoyle, wholesale manager for Northern California, 


;and Carl Scott, newly-appointed 
Costa and Solano counties. 





Hudson dealer for Alameda, Contra 





in public relations terms. We need 
to watch what we say and how we 
say it for its effect on people not 
merely as customers but as citizens 
of a country bending great efforts 
to produce materials of war for its 
own defense and for its own future 
greatness.” 






Mass. Truckers 
Refuse to Use 


N.H.Toll Bridge 


BOSTON.— That state barriers 
bring about retaliation is proven 
by what is now going on in New 
England. After several years agita- 
tion a splendid bridge was built 
between Maine and New Hamp- 
shire that was opened to the pub- 
lic a few months ago. It is a toll 
bridge. 

Maine and New Hampshire re- 
fuse to agree to a reciprocity plan 
with Massachusetts. New Hamp- 
shire and Maine insist on registra- 
tion fees, but Maine also claps an 
excise tax on Massachusetts trucks. 
So now with the toll bridge open, 
and another free bridge available, 
many truckmen are using the 
latter. Now Mayor Stewart E. 
Rowe of Portsmouth has called the 
city council and that body passed 
a resolution asking the truck own- 
ers to use the toll bridge. A copy 
was sent to the Motor Truck Club 
of Massachusetts for presentation 
to its members. 





Buick Awards Contracts 
For Plane Engine Plant 

FLINT.—Award of contracts in 
excess of $1,850,000 covering instal- 
lation of electrical, plumbing and 
fence equipment at the Buick avia- 
tion engine plant in Chicago, was 
announced last week by Harlow H. 
Curtice, president. 

This brings total awards to ap- 
proximately $6,000,000, Curtice 
stated, covering contracts for steel 
construction, completion of the 
main manufacturing factory, test 
house, power plant and personnel 
buildings. 





Detroit Dealers 


New Car Sales 
o e 7 
Rise in April 

DE TROIT.—New car sales in 
Wayne county (Detroit) showed a 
big increase in April, with 15,977 
units sold as against 12,405 new 
ears sold in April, 1940. Truck 
sales also increased to 765 units, 
compared with 715 new trucks sold 
in the same period last year. 

Chevrolet took over new car 
sales lead in this area with 3,033 
units sold in April. Following in 
this order were Ford, 2,329; Plym. 
outh, 2,142; Pontiac, 2,006; Buick, 
1,647; Dodge, 960; Oldsmobile, 862; 
Chrysler, 611; Hudson, 455; De 
Soto, 409; Mercury, 393; Cadillac, 
362; Nash, 323; Packard, 221; 
Studebaker, 125; Lincoln, 57 and 
Willys, 42. 

Ford, whose Rouge plant wag 
shut by a strike, continued to hold 
its lead in truck sales, however, 
hitting 234 units. Others followed 
in this order: Dodge, 189; Chev- 
rolet, 165; International, 67; GMC, 
54; Plymouth, 16; Divco and White, 
9 each; Federal, 7; Mack, 5; Hud- 
son, 3; Autocar and Diamond T, 2. 
each; Reo, Studebaker and Willys, 
1 each. 


Seattle Reports 


Over 100% Sales 
Gain During Apr. 


SEATTLE.—New car sales keep 
zooming to new heights in this 
sector. The big gain in employ- 
ment, due to aircraft, lumber, ship- 
building, Army and Navy activities, 
is the main stimulant. Expectation 
of price increase, higher tax levies 
against cars, and possible effect of 
using substitutes, are contributing 
causes. 

Official figures for April show a 
gain in sales again in excess of 
100 percent. April, this year, total 
King county (Seattle) new car sales 
are 3,065, compared: to 1,473 for 
April, 1940. These figures have just 
been released by the Motor List Co, 


The leaders in order of sales: | 


Chevrolet, 605; Plymouth, 400; 
Ford, 301; Pontiac, 294; Buick, 280; 
Dodge, 231; Oldsmobile, 208; Nash, 
132; Studebaker, 127, and Chrysler, 
122, Following the 10 leaders comes 
Hudson with 100, and De Soto with 
92. 

Used car market is also brisk, 
and prices are holding firm. Selec- 
tive trading is getting to more 
and more the accepted policy, in 
the wake of the present seller's 
market. 


CATA to Hold Additional 


Regional Dealer Meetings " 
CHICAGO.—The success of its | 


regional management meetings last 


January has inspired the Chicago | 
Automobile Trade Assn. to sched- | 
ule another series of similar lunch- § 


eon gatherings for May 20-22. 


J. B. Van Tassel, business man- | 
agement consultant of CATA, will } 


discuss “Facing the Facts” at each 
meeting. His talk will cover the 
composite experience of 100 mem- 
ber dealers for the past year, in- 
cluding such phases as how they 
made or lost money, in what de- 
partments they spent it, where 
they spent too much, and why they 
did not make a higher percentage 
of profit. 


237 Workers Placed 


CHICAGO.—With a total of 237 Pie 
sons placed, last month was the big- 
gest April in_ history for the Chicago 
Automobile Trade Assn. employment 
department, despite a situation which 
has most firms worried over 
ability to get sufficient help. 

















Correction 


Due to an error, Cadillac’s 
1941-model output was reported 
at 17,900 units in last week’s 
issue of AvuToMOTIVE News, in 
connection with a table on the 
effects the 20 percent output 
curtailment will have on vari- 
ous makers’ production in 1942, 


The correct figures are: 
























"41 Model "42 Model 
Output Output 
Estimate Estimated 
Cadillac........ 62,000 48,670 
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AT does the cut in produc- 
tion next year mean to the in- 
dustry? That’s what a lot of deal- 
ers ask me. In turn, I ask them 
the same question. I find that it’s 
their general opinion that every 
factor of the industry will be bene- 
ted. 
" Manufacturers, in volunteering 
to cut, have dramatically indi- 
cated to the government and 
public their wholehearted co- 
operation with the defense pro- 
gram. Furthermore, they feel 
that the Big Three’s agreement 
to take more than a 20 percent 
reduction, so that the _ inde- 
pendents can maintain their cur- 
rent level, is a big brother act 
that will resound to their credit, 
keep the public and government 
from classifying them as monopo- 
listic. This generous act will 
help keep the manufacturers and 
dealers of the smaller volume 
lines in the black. : 


Dealer’s Dreams 


Come True 
3 these dealers feel that if 

the Big Three would allot cars 
next year, on the basis of all that 
are required to the small dealer, 
and take all the deduction from 
the so-called hot spots (dealers 
who get volume by wild trading, 
at the expense of the other dealers’ 
sales efforts), then a dealer’s happy 
dreams would come true. 

* * * 


The cause of recent losses by 
dealers, in spite of big volume, 
has been due largely to forced 
selling, influenced by the manu- 
facturers, to protect and increase 
their percentage of registration. 
With production frozen next 
year, there will be no battle to 
increase percentage of price 
class. The three large builders, 
with the voluntary reduction, will 
keep the same position as they 
have for the year 1941. This in 
itself will be very helpful to 
dealers. As far as dealers are 
concerned, they would be de- 
lighted to freeze the relative po- 
sition of the manufacturers dur- 
ing all the defense or war years 
to come. Such a policy would re- 
move dealers from being the 
crux of this battle among manu- 
facturers for supremacy, or the 
survival of the fittest. 


* * * 


Better Market 


In Future 
cutting of automobile pro- 
duction now will encourage 
more owners to use up their cars 
before attempting to trade them in. 
If owners wear out their cars to a 
greater degree than previously, 
they will be more apt to accept a 
fair trade-in when they eventually 
come to make a change. 
* * * 


An important contribution to 
the curtailment is the fact that 
by delaying automobile produc- 
tion now and concentrating on 
defense, automobiles will be much 
Nearer worn out when the de- 
fense program is over. This 
means that the automobile in- 
dustry can again be the first fac- 
tor in taking up the slack and 
aiding the nation to more quickly 
return to a successful domestic 
economy. If car production is 
curtailed for several years, it 
only means there will be that 
much more new demand and 
need for replacement when nor- 
mal times return. 


*s *¢ * 
Curtailment 
Won't Hurt 
ANUFACTURERS won't lose 
in the curtailment, because 


what they lose in dollars and cents 
Volume in cars, will be more than 
Made up on government contracts. 
bor won’t lose —skilled or un- 
skilled — because there will be a 
demand for all available men for 
the defense program. 
ce * ~ 


Parts manufacturers will not 





Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. 
and the writer’s name will be kept in confidence if requested. 








Munn in care of Automotive News, Detroit, 


be hurt by the curtailment. Most 
of them are well bolstered with 
arms contracts, which will more 
than make up the loss in auto- 
motive business. Many of them 
are now working at record levels 
to take care of normal and extra- 
ordinary output now needed. 
* 


* * 


Nation’s Needs 
Most Important 


HERE is, of course, a proba- 
bility that further curtailment 
of output will be effected before 
the 1942-model year is ended, but 
the industry can stand a further 
curtailment and still keep way 
ahead of the necessary number of 
units to replace the average of 2,- 
388,000 cars which have been 
scrapped annually in the United 

States during the last 10 years. 
ea * * 


The determining factor in re- 
gard to further future curtail- 
ment, which must be considered 
by manufacturers, the govern- 
ment, the people and dealers, is 
that the country’s needs be 
served both defense and at home. 

* * & 


Must Keep 
Alive, Active 


gemengrney play the important 
part in keeping the country’s 
transportation needs in full effect. 
They must be kept alive and ac- 
tive in order to continue to serve 
this indispensable need, as well as 
to continue as responsible business 
men in their local communities— 
supporting the government as they 
do by the payment of taxes and 
meeting of payrolls. 
* * 


The reduction, as far as deal- 
ers are concerned, will further 
continue a seller’s market and 
therefore provide the dealer body 
the opportunity to get a better 
reward for their investment and 
effort. 


* * * 


Should Stop 
Overbidding 


wut a steady buying demand 
and stocks limited, there will be 
no need for overbidding on used cars. 
Resale of used cars will be on a 
saner basis — automobile dealers 
will get them in at more nearly 
their real value and can afford to 
recondition them more carefully, 
because there will be a profit op- 
portunity in the sale of used cars 
alone. 
* *¢ * 


This change to Utopian con- 
ditions for an automobile dealer 
isn’t something that is going to 
happen all of a sudden. There 
are plenty of new 1941 models in 
dealers’ stocks right now — there 
are many more to come, before 
factories close down. With the 
forced sale the last six months a 
lot of new car sales have al- 

been anticipated, and it 

will take some time, even at a 

20 percent reduction in 1942 
(Continued on Page 19, Col. 5) 


On the House . 


AT have you been doing anent wild trading, 
mechanics, building up your service end? 
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66% of New Car Buyers Shop 


Shopping Survey of New Car Buyers 


Number 
of Cards 
Mailed 


4,000 


Number 
Returned 


826 


City 
Chicago 





Cleveland 2,526 


Detroit 3,000 687 


San Francisco . 2,250 520 


Seattle 409 
Miscellaneous 1,274 


4,382 


For U. S., Too? 


Number responding who went 

to {, 2, 3, or more dealers be- 

fore buying new car: Over 
Percent { 2 3 3 


90 228 159 174 263 
27.7% 19.3% 21.1% 31.9% 
221 140 145 160 


Trade- 
ins 


742 


621 93 


33.2% 21.0% 21.8% 24.0% 


600 189 126 198 174 
27.5% 18.3% 28.8% 25.3% 
213 11 -0 
41.0% 23.3% 18.1% 17.6% 
ik Se Sk 
35.3% 19.8% 22.2% 22.7% 
510 299 257 208 
40.0% 23.5% 20.2% 16.3% 
91 1,505 926 959 990 
84.8% 21.1% 21.9% 22.6% 


93 





Britain’s ‘Shoestring’ Dealers 


Weeded Out by War’s Effects 


By W. A. Gibson Martin 
British Correspondent 

LONDON —The economic ef- 
fects of war have solved a prob- 
lem that baffled the efforts of all 
motor trade organizations — indi- 
vidually and collectively —for two 
decades. 

The “back street” dealer — that 
thorn in the flesh, the so-called 
“motor engineer’—has become 


Vogel Elected 
By Dealers in 


San Francisco 


SAN FRANCISCO.—Les Vogel, 
Chevrolet dealer, has been elected 
president of the Motor Car Dealers 
Assn. of San 
Francisco. He 
succeeds Glen 
Stater, Hudson 
distributor and 
three-time presi- 
dent of the deal- 


er body. 
Elected to serve 
with Vogel for 





the 1941-42 term 
were Ed Lowery, 
of Van Etta Mo- 


# 


Les Vogel 


tors, Mercury 
and Lincoln dis- 
tributors, vice-president; George 


Daniels, Pontiac dealer, secretary; 
and J. E. French jr. of J. E. 
French Co., Dodge and Plymouth 
distributors, treasurer. 

Tod Bates was again appointed 
manager of the association and the 
following were selected members 
of the executive committee by the 
association: 

W. S. Venn, manager for Earle 
C. Anthony, Inc., Packard; Ed 
Franklin, Oldsmobile; George Do- 
herty, Ford; Don Gilmore, Chev- 
rolet; Wm. L. Hughson, Ford; 
Ernest Ingold, Chevrolet; James 
W. McAlister, Chrysler and Plym- 
outh; Ed Zane, manager of Pa- 
cific Nash Motor Co.; W. A. Rem- 
ensperger, Buick; Glen Stater, 
Hudson; W. E. Street, Dodge and 
Plymouth and Robert Waters of 
James F. Waters Co., De Soto and 
Plymouth. 


training 
. . . Dealer asso- 


ciations in various areas report many sensible dealers are begin- 


ning to trade conservatively 


. North Carolina association 


warns dealers on state labor law provisions. .. . 


Portland (Ore.) dealers will stage fifth annual golf tourney 
May 24-25 at Gearhart ... Detroit Auto Dealers Assn. has 


issued its comprehensive used 


car statistical report, showing 


transfers, number, make, year, model and average selling price 


of all ’34’s through ’41... 


Cleveland Automotive Trade Assn. cautions dealers about ade- 
quate parking facilities for customers, and negligence on cus- 


tomer’s offer to purchase car. . 


. New Jersey car buyers, unable 


to get insurance due to previous conviction in an accident case, 
are now able to obtain it through a mutually-arranged plan... 


Don’t look for the new Ford Six 


before next fall, if then. 
—Prts WEMHOFF 





non-existent. It was he who cut 
into new car discounts by offering 
more than “book” prices for sec- 
ondhand cars; he encouraged auto- 
mobile owners to accept big prices 
when trading in secondhand cars. 
He was seldom able to give the 
after-sales service which motorists 
had come to expect; but by the 
time his inefficiencies were recog- 
nized, it was far too late for the 
car owner to do anything—except 
resolve to negotiate in the future 
with a dealer of repute with ade- 
quate service facilities and a good- 
will worth preserving. 


Spotlighted by war conditions, 
the “back street” dealers have 
been weeded out with ruthless 
hand. Their showrooms now act as 
government offices or army bar- 
racks, or servicemen’s canteens. 
Their employes have joined the 
services or drifted into warwork. 
The dealer himself, if too old for 
active service, is now engaged on 
some form of home defense — 
usually ARP or AFS. The tin- 
roofed “garage,” the back-street 
dealer, the blacksmith turned mo- 
tor repairer—they have disap- 
peared, and no one sheds a single 
tear. 

There remain the larger and 
more efficient types of motor dealer 
whose pre-war business proved 
economically justifiable and who 
can now undertake some positive 
warwork while still continuing— 
on a very small scale—the buying 
and selling of secondhand cars. 
For instance, one dealer whose 
average sales during the season 
were 100 new cars and 80 second- 
hand cars every week, is now sell- 
ing four or five cars a week, and 
instead of servicing 200 cars a 
week and overhauling another 100, 
he is now manufacturing airplane 
parts with a staff treble its pre-war 
size and a factory 10 times larger 
in floor area than in pre-war. 

A few of the smallest garage 
and service firms still survive and 
—after a worrying year culminat- 
ing in considerable loss—are now 
doing comparatively well, although 
not directly engaged on warwork. 
These firms are mainly engaged in 
servicing the vehicles of various 
officials in municipal and govern- 
ment offices, and in maintenance 
of a few cars used by traveling 
salesmen, farmers and others 
whose livelihood depends on mo- 
tor transport. 

So effectively has war thinned 
the ranks of garagists and service 
stations that this writer is now 
compelled to make his own ad- 
justments and carry out running 
repairs. The local service station, 
when asked to hose down and 
polish the writer’s car, retorted: 

“Wash a car? Why, we don’t 
have time to wash ourselves, these 
days, apart from cars!” 

The writer's car is still 
washed! 


Nicholas, Myers Named 


DETROIT.—E. A. Nicholas, potent 
of Farnsworth Television Radio 
Corp. has announced that 
Kehoe has been appointed 


un- 


er of 


the company’s automotive division 
here. William H. Myers joins Kehoe 
as automotive radio engineer. 


34% of Customers 
Visit One Dealer, 


Survey Discloses 


DETROIT.—To what extent do 
new car customers shop around 
before buying? What percentage 
of new car buyers go to one dealer 
only; to two dealers; to three deal- 
ers; to more than three dealers? 

Since the information on this 
subject is rather scanty, several 
associations joined in a survey re- 
cently to find out the answers to 
the preceding questions. 

A questionnaire postcard was 
sent to 4,000 new car buyers in 
Cook county by Chicago Automo- 
bile Trade Assn.; to 2,500 new car 
buyers in Cuyahoga county by 
Cleveland Automotive Trade Assn.; 
to 3,000 new car buyers in Wayne 
county by Detroit Auto Dealers 
Assn.; to 2,250 new car buyers in 
San Francisco by Motor Car Deal- 
ers Assn. of San Francisco; to 1,- 
250 new car buyers in Seattle by 
Seattle Automobile Dealers Assn.; 
while the National Automobile 
Dealers Assn. sent 4,500 cards to 
new car buyers in non-metropoli- 
tan regions in 11 states. 

The cards bore the same wording 
(except for the name of the as- 
sociation sending out the mailing) 
and were sent to buyers of new 
passenger cars during January and 
February of this year. 

The results show that at least 
during the first two months of this 
year there was a large amount of 
shopping done, perhaps due to 
high allowance offers made by 
dealers through newspaper and ra- 
a advertisements, direct mailings, 
etc. 

For the six mailings reported on, 
and based on 4,382 replies, 343 
percent of the new car buyers 
went to one dealer only; 21.1 per- 
cent went to two dealers; 21.9 per- 
cent to three dealers, and 22.6 per- 
cent to more than thre« ‘ealers. 

Herewith is a recapitulation of 
the shopping surveys of new car 
a conducted in the various 
cities. 


Missouri Dealers 
Will Hear Moock, 
Blees and Bishop 


EXCELSIOR SPRINGS, Mo. — 
Speakers for Missouri Automobile 
Dealers Assn.’s annual convention, 
to be held here June 2-3, include 
several topnotch factory and deal- 
er executives, according to Nor 
O'Neill, chairman of the conclave. 

Among those who will speak are 
William A. Blees, Nash general 
sales manager; Harry Moock, 
Plymouth vice-president in charge 
of sales; Charles W. Bishop, gen- 
eral counsel for National Automo- 
bile Dealers Assn.; J. B. Van Tas- 
sel, business consultant, Chicago 
Automotive Trade Assn.; L. J. 
Buckland, and Lake Hays who will 
be toastmaster of the annual ban- 
quet, June 2. 

Convention committee, in ad- 
dition to O’Neill, includes W. J. 
Rasmussen, vice-chairman, Don F. 
Riley, “Dee” Williams and Joseph 
A. Schlecht. 


N. C. Dealers Get 
State Appointments 


RALEIGH, N. C.—Several auto- 
mobile dealers in this state have 
been appointed to positions in the 
state government by Gov. Brough- 
ton. 

T. R. Wolfe, president of North 
Carolina Dealers Assn., was ap- 
pointed to the highway commis- 
sion for a four-year term. E. G. 
Flanagan, Ford dealer, was also 
named to this committee. 

Charles H. Jenkins, Buick, Cadil- 
lac, Chevrolet and Oldsmobile deal- 
er in a number of towns in North 
Carolina, has been appointed to 
the board of conservation and de- 
velopment. 

B. L. Hafer, Chevrolet dealer, 
has been appointed to the Blue 
Ridge parkway commission. 


Herrick Speaks 


MARINETTE, Wis.—Frank W. Her- 


H.|rick, secretary-manager of the Michi- 


an Automobile Dealers Assn., ad- 
Feseed the Marinette and Menominee 
automobile dealers at a dinner meeting 
May 9 in the Hotel Menominee here. 
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AUTOMOTIVE OUR PLEDGE 
D a Om One sacred pledge we make our friends here and 
DP ead now. This publication, God willing and so long as 
E a it is in our charge, will never champion the cause 
A% of any individual or any corporation which is not 
L for the best interests of the automotive industry as 
e a whole. Nor will its columns be used to spread 
e | gossip or inflame prejudice. It will confine itself to 


the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 
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More Than Ever, Advertising is Necessary 


A* VICE-PRESIDENT in charge of public relations of 
General Motors and as chairman of the board of the 
Advertising Federation of America, Paul Garrett is well 
qualified to give advice to puzzled business executives on 
what’s to be done with printer’s ink in these turbulent 
times. His speech to the Advertising Club of New York 
last week was like pouring oil on troubled waters, and we’re 
sure his words will be given the most careful consideration 
by those seeking to chart their course while our defense 
program is being carried through. Time will come when we 
in this industry will look back and agree that Garrett’s 
advice was sage and sound. 

To abolish advertising would be to abolish dealers and 

overthrow our process of distribution, he contends. In these 
times it is advertising’s new job to explain clearly to the 
public those facts about a fast-changing production industry 
which it may be difficult to understand, and this authority 
contends that upon the clarity and the integrity with which 
advertising performs this task the future of industry may 
depend. 
_ While not speaking on General Motors’ possible advertis- 
ing policy during this emergency, one might well read be- 
tween the lines and interpret Garrett’s words as indicating 
the course GM will follow, for that giant corporation is one 
of the strongest believers in advertising in the United States, 
if not the world itself. 

Like Mr. Garrett, we feel that advertising should be put 
to work in establishing the nation’s confidence in the future 
that lies ahead of us. 


NADA Speaks Up 
ore but firmly, L. C. Cargile, president of National 

Automobile Assn., has told the House ways and means 
committee, in session in Washington to draft the $3,500,000,- 
000 defense tax legislation, that NADA members are op- 
posed to excise taxes on cars, trucks and accessories because 
all are essential to a vital form of transportation at the 
present time and in the near future; that while such taxes 
may be necessary for additional revenue, the lawmakers 
should be fair and the automobile industry should not be 
selected to bear a “grossly disproportionate share of the 
additional cost ‘in this emergency.” In another way and 
slangily put, it should not be made the goat. Other industries 
should bear these financial burdens also. 

In these stirring times President Cargile is displaying a 
leadership that is needed. He has not hesitated to bring out 
the part the automobile industry is playing, and his demand 
for fair play certainly is reasonable. He has stressed the 
urgent need of transportation as a major essential which 
automobiles and trucks can provide. He protests also the 
idea of taxing used cars. 

If this emergency forces the automobile dealers out of 
business altogether, what’s going to happen to their more 
than 300,000 employes whom they pay annually $420,588,000 
in wages, not to overlook the millions in allied businesses 
whose livelihood depends on the motor car and the motor 
truck? Few of them can go into the Army or Navy or 
work on defense armament. 

Congress should stop, look and listen before it gets too 
greedy in hiking up taxes or imposing new ones. 





KILLING THE The height of hys- 
GOLDEN es teria and hullabaloo 
GOOSE! seems to have been 
reached in Wash- 
ington last week when Leon Hen- 
derson, the price-fixing czar of 
our “democracy,” was quoted as 
proposing a flat 20 percent excise 
tax on the sale of every automobile 
—new or used—or a fiat $100 turn- 
over tax every time a motor vehicle 
changed hands. If such a statement 
had been given sufficient credence 
to have appeared in any newspaper 
a year ago you might have laughed 
it off as the harmless brainstorm 
of a nincompoop. Even now we 
hope it is a case of asking for $100 
when you will be prefectly satis- 
fied for $10! 
+ * od 
I do not claim to be overly bright 
but I will remind you that I have 
mentioned many times, during the 


past year or two, that apparently,’ 


in the eyes of Washington, the 
automotive industry seems to be 
pigeonholed in the “harmless 
boobs” file. It is in fact the “golden 
goose” because it has laid more 
golden eggs in the federal, state 
and city nests than any other 
single industry and it fulfills the 
time - honored reputation of the 
goose by seemingly keeping its 
neck out contentedly waiting for 
someone to come along and wield 
the axe. Right now, having with- 
out protest, swallowed the bitter 
pill of a 20 percent cut in produc- 
tion we are waiting only the axe 
of labor strikes or a prohibitive 
sales tax, such as Henderson sug- 
gests. ; 
* * * 

You can believe it or not, but a 
government official to whom I 
pointed this out within the past 
week, passed over my anxiety with 
a shrug of his shoulders. “What 
has your industry got to worry 
about?” he asked. “They are 
choked right now with defense 
orders which will employ all of 
their facilities and all of the skilled 
labor they can hire!” Apparently 
he had forgotten, I told him, that 
there are no fewer than 316,000 
automobile dealers and their sales- 
men (not to mention their display- 
rooms and equipment) who are 
dependent on the sale of new and 
used motor vehicles. There are 
probably as many men employed 
indirectly by the automotive indus- 
try as there are employed within 
it. What is to become of them? 
They are as much a part of this 
industry as the men who are di- 
rectly on its payrolls and they 
have as large families and as many 
obligations to fulfill as any other 
class. Do they not deserve equal 
consideration? 

ea ed * 

Then there is this matter of the 
value of new motor vehicles for 
national defense. Unless we are 
being kidded, our present conscrip- 
tion of men, factories and material 
is for the defense of the United 
States of America and to be used 
mostly (we hope) within the bor- 
der of this hemisphere. A mobile 
fleet of 30,000,000 motor vehicles 
which are now registered could 
easily move our Army from one 
coast to the other more rapidly 
than any other army in the world 
could be transported. This might 
be accomplished over the highways 
that are now available and cer- 
tainly they could be, if a network 
of super - limited - access highways 
were being built over this country 
as part of our $40,000,000,000 de- 
fense program. 

* ok * 

The thing we must never forget, 
is that the production, use of and 
final junking of motor vehicles has 
become an endless chain of almost 
equal proportions. Of course, in an 
abnormally good year we build 
more new cars than are junked 
and there has been a gradual in- 
crease in the total number of reg- 
istered motor vehicles on our high- 
ways, but the fact still remains 
that any serious curtailment of the 
building of new cars will seriously 
affect the economic structure of 
this country. This is not a surmise 
or a guess, surely it is a perfectly 
obvious statement of fact. This 
same condition does not exist any- 
where else in the world because 
only here do workmen and farmers 
go about their business in gasoline- 
propelled vehicles. It is all right 
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Golden Goose Again in Danger 





In This Corner 


The views expressed in this 


be observed upon request. 


Appropriate 

Thank you for printing the ex- 
cerpt from Mark Twain’s “The 
Mysterious Stranger.” (Edgewise, 
May 5). It certainly is appropriate 
—and, apparently, true—at this 
time. You are right when you say 
Mark Twain was a philosopher; 
we might do well to pay heed to 
his observations. 

There can be no doubt that the 
people of this country are over- 
whelmingly against our actual par- 
ticipation in war. I regret to say, 
however, that the President and 
his clique are very much war- 
minded. I am doing my best, along 
with a number of others, to keep 
this country out of Europe’s war, 
but it looks to me as if we would 
be in it within the next three or 
four months.—Senator Arthur Cap- 
per of Kansas. 


Atlanta 


New car business is more active 
than ever before in the automobile 
history of Atlanta. Used car stocks 
are inclined to be high because of 
great number of -traded in cars, 
and trading is wilder—Harry Som- 
mers, Atlanta. 


In Accord 


Just want to drop you a note to 
tell you how much I enjoyed 
George M. Slocum’s Mark Twain 
quote in “A Word in Edgewise” in 
the May 5 issue of AUTOMOTIVE 
NEws. 


I also enjoyed his own philoso- 
phizing following that of Mark 
Twain. 

Personally, I find myself very 
much in accord with him and his 





for the swivel-arm-chair theorists 
in Washington to say there shall 
be a minimum $100 tax on the 
turnover of a car or truck but 
just who do they think this 
affects? As the late “General,” now 
plain citizen, Hugh S. Johnson said 
in his column this week: “One 
hundred extra dollars on the price 
of a new or used car isn’t going 
to put the rich man to peddling 
the streets but to the guy who gets 
less than $2,000 a year and is al- 
ready paying 20 percent in hidden 
taxes, $100 more for an automobile, 
is a minor tragedy.’— G.M.S. 


‘Apparently True ...... 


column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
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thinking. That makes both of us 
smart or both of us wrong, but 
We are in accord, anyhow. Con- 


gratulations on this particular 
piece.—R. M. Vandivert, automo- 
bile editor, New York Journal 
American. 


Arizona 


New car sales in Arizona are up, 
and stocks generally are lower. 

Used car sales are also definitely 
up, with stocks generally comfort- 
able. — Henri Behoteguy, manager, 
Arizona Automobile Dealers Assn., 
Phoenix. 


New Hampshire 


New car stocks are low, with 
used car stocks fair. 


New car sales are good; the same 
applies to used car sales.—H. H. 
Hart, Wolfeboro, N. H. 


South Dakota 


Used car stocks here are increas- 
ing due to the trade-ins on new 
cars before anticipated price in- 
crease.—W. K. Rierden, president, 
em Motor Co., Sioux Falls, 


Years Ago 


(... from Automotive News files) 





Fifteen Years Ago 


President W. S. Knudsen announces 
Chevrolet’s\expansion program, involv- 
ing production facilities to peak ca- 
pacity of 1,000,000 cars and trucks an- 
nually; total expenditure, $10,000,000 

John R. Lee becomes general 
sales manager of Dodge Bros., Inc.... 
Ford’s domestic production reaches 6.- 
950 daily, five days a week. 

* * * 


Ten Years Ago 


American Road Builders Assn. recom- 
mends road widening in states and 
counties to a minimum width of 20 
feet . . . J. Wills Stephenson, veteran 
in automobile industry since 1909, 
starting with Rutenber Motor Co. of 
Marion, Ind., and later president of 
Indiana Truck Corp., dies... J. 1 
Handley, once manufacturer of the 
Handley-Knight, commits suicide. 

+ * * 


Five Years Ago 


Ford increases dealer’s discount from 
22 to 24 percent .. . Earle Hennecke, 
former president of Automotive Equip- 
ment Assn. and one-time sales man- 
ager of Moto-Meter, dies . . . Ford 
Rotunda at Dearborn formally opened 
to the public. 
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F course you realize that an im- 

portant part of your business 

comes from outside city limits. 

(‘About half,’ many dealers re- 
port.) But did you ever ask yourself what 
magazine your outside-city-limits customers 
prefer? 

The answer is Country Gentleman! Today 
manufacturers know that their advertising in 
a combined list of leading urban magazines 
does not reach as many of their upper-half 
customers outside city limits as are reached by 


w 


Country Gentleman alone. 

Outside city limits, for instance, Country 
Gentleman has more circulation today than 
LIFE, LIBERTY, COLLIER’S and GOOD HOUSE- 
KEEPING added together! 

Are you taking advantage of the advertising 
that manufacturers are running in Country 
Gentleman to pre-sell your customers? 

To get the full benefit of this, tie in your 
own selling with the powerful, persuasive 
advertising of your merchandise that is ap- 
pearing regularly in Country Gentleman. 
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AUTOMOBILE DEALERS CHOOSE 
COUNTRY GENTLEMAN 


In a national survey of 3,000 leading auto- 
mobile dealers, to determine what maga- 
zine they consider most effective outside 
city limits, 1,126 answered. 


53% Said COUNTRY GENTLEMAN! 


Farm Journal and Farmer’s Wife, Success- 
ful Farming, Capper’s Farmer and House- 
hold accounted for the remaining 47% in 
the order named. 
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Safety Inspections’ Repealer, 
Fair Trade Act Introduced 


COLUMBIA, 8S. C.—A bill to pro- 
hibit the towing of automobiles on 
the highways of this state has 
been introduced in the house here 
and is being supported by South 
— Automobile Dealers Assn. 

ne, 


The measure, house Dill 370, 
would allow towing only in an 
emergency and the _ association 
feels that it would, to some degree, 
control the towing of automobiles 
from other states into South Caro- 
lina. 

Other bills of interest to auto- 
mobile dealers follow: 


H-671— Proposing central pur- 


Measure to Place 
Tax on Caravans 


Is Vetoed in Colo. 


DENVER.—During the past week 
Gov. Ralph Carr vetoed H.B. 99, 
which would have placed a tax of 
$5 a unit on trucks and trailers 
engaged in caravaning new auto- 
mobiles into Colorado. In explain- 
ing his veto of the caravan licens- 
ing bill, Gov. Carr said it was not 
a satisfactory revenue-raising 
measure. 

“If the purpose is to promote 
safety to highways, then it is diffi- 
cult to understand how this bill 
adds anything to existing statutes,” 
he said. “The Public Utilities Com- 
mission has authority to regulate 
the truck caravans. Since the bill 
fails both in the development of 
any considerable revenue and does 
not provide for any reasonable 
control of such motor operations, 
I think it necessary that it be 
vetoed.” 











line and to provide that such tax 


*A sound idea! Because 83 out of 100 ie / 
travelers travel by car—because one out of every 
two new car buyers in New York City reads 
The New York Times—because The New York Times 
is' the Number One Automotive Medium in your 
Number One Automotive Market. 
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S.C. Dealers Urged to Back Bill Prohibiting Towing} | 








Trade-In Price 
To Be Deducted © 
Before Colo. Tax) 


DENVER. — After June 1, pur- 
chasers of automobiles who trade 
in used cars will experience a 
considerable saving in sales tax, 
Regulations for putting into effect 
the new state law amending the 
sales and use tax act that will en- 
able owners of used cars to obtain 
deductions on trade-ins and at the 
same time eliminate avoidance of 
taxes on casual sales transactions | 
have been drawn by State Treas- 
urer Homer F. Bedford. He has in- 
structed copies of the regulations 
be mailed to all automobile dealerg © 
in the state. i) 

Under the sales tax law as it) 
now stands, a person purchasing a 
new car pays 2 percent of the full 
sale price, without consideration of 
the value of the trade-in, on which” 
a tax has already been paid. The 
new act, effective June 1, applies 
only to the balance the purchaser 
must pay for his new car. % 

In his general regulations, Bed-— 
ford said: 5 

“It is the ruling of the state 
treasurer that every person apply- 
ing for a Colorado certificate of 
title on any motor vehicle shall be- 
fore applying therefor, either: 

1. Produce a receipt on forms 
provided by the state treasurer 
showing that the vehicle was pur- 
chased from a licensed dealer in 
Colorado and that such dealer has 
collected or is collecting by install- 
ment payment the sales tax there- 
on, or; 

2. If the vehicle was purchased 
outside of Colorado, they pay the 
use tax thereon to the state treas- 
urer and produce to the county 
clerk the receipt therefor, or; 

3. In all other cases, no issuance 
of such title shall be made by a 
county clerk unless and until the 
applicant produces a sales or usé 
tax receipt from the state treas-— 
urer, or a- certificate showing no 
tax is due, excepting however, 
those transfers defined as whole- 
sale sales under sections of the 
a. 

Bedford explained that transfers 
that are excepted include sales to 
licensed automobile dealers for re- 
sale, sales to the United States 
government, to the state or its 
subdivisions for governmental pur- 
poses only and sales to religious 
or charitable institutions for use 
in the conduct of their religious or 
charitable functions. 

All persons engaged in the busi- | 
ness of selling motor vehicles are 
required under the regulations to 
give each purchaser a receipt for 
sales tax on forms provided by the 
state treasurer showing the sales 
tax has been or is being paid to 



































































chasing agent for school buses. 
This bill would take all school bus 
business away from dealers. 

H-657 —Introduced by judiciary 
committee would provide for liens 
upon motor vehicles where oper- 
ated negligently, carelessly, reck- 
lessly, willfully and wantonly and 
provide for attachment by the per- 
sonal representative of the de- 
ceased, attachment to have pri- 
ority over all liens and mortgages 
except for state and county taxes 
on such vehicle. 

H-348 — Bill relating to license 
against wholesalers. Passed by sen- 
ate. Now on calendar of house. 

H-372—To increase gasoline tax 
one-half cent for teachers’ salaries 
and old age pensions. 

H-453—A bill to reduce gasoline 
tax from six cents per gallon to 
five cents. 

H-118—This bill to prescribe min- 
imum wages and maximum hours. 

H-425—A bill to increase salaries 
of teachers by levying tax of 10 
percent on the retail list price of 
tires and tubes. 

H-427— Bill to repeal the pas- 
senger car safety inspection law. 

H-517—A bill to prohibit the sale 
of merchandise at not less than 
% of 1 percent of the cost of the 
merchandise by wholesalers, and 
not less than 6 percent of the to- 
tal cost of the merchandise by the 
retailer. 

H-569—Bill to provide for the in- 
spection of petroleum products and 
to provide for an inspection fee. 
This would raise the price of gaso- 
line for the inspection fee. 

S-336—Bill to provide that gaso- 
line dealers add the amount of the 
tax levied to the price of the gaso- 
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W. M. PACKER, vice-president of distribution for Packard, and A. B. 
Nielsen, assistant sales manager, discuss Packard sales plans with Cincinnati 
Zone Manager Don 8. Hanaford at the Netherland Plaza in Cincinnati. So 


enthusiastic has been public acceptance of the new Packard 
production has been increased 56 percent. 


Trucks Used in Defense Work 
Exempt from N.C. Higher Fees 


RALEIGH, N. C.—North Caro- 
lina Automobile Dealers Assn., re- 
porting to its members on the 1941 
session of the general assembly, 
announces that no _ detrimental 
legislation was passed. 

Many bills were introduced in 
the session of interest to dealers. 
A summary of the most important 
of these follows: 

To expedite national defense 
projects, certain trucks shall be 
exempted from paying fees and 
obtaining license plates of a con- 


CATA Opposes 
Bill Eliminating 
Car Transports 


CHICAGO.—Dealers were warned 
last week by the Chicago Automo- 
bile Trade Assn. to get busy in 
pointing out to their state senators 
and representatives, dangerous fea- 
tures of certain bills introduced 
and making progress in the legisla- 
ture. Among these measures are: 

House bill 438, aimed at eliminat- 
ing automobile transports from 
Illinois, and described by CATA 
as “a railroad measure” designed 
to “make a ring of anti-autotruck 
transport states around Michigan 
and Indiana so that no transports 
can operate.” 

Senate bills 385, regulating in- 
stallment sales contracts, and 386, 
licensing finance companies, both 
of which the CATA points out 
“are not healthy for the trade or 
the public in their present form.” 

Senate bill 421, which would 
enable cities and villages to tax, 
license, regulate and direct the lo- 
cation of all places of business for 
purchasers, traders and dealers in 
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tract hauler. This applies where a 
truck is regularly licensed as a 
private hauler but is being used as 
a contract hauler for defense work. 
Department of Motor Vehicles 
was created, transferring and con- 
solidating under one head the high- 
way patrol, motor vehicle bureau, 
automobile theft bureau, and the 
division of highway safety. 


License plates for farm trucks 
have been reduced 50 percent, pro- 
vided that the previous rate was 
no less than $10. 


The motor vehicle law, pertain- 
ing to out-of-state vehicles, was 
amended to permit, upon obtaining 
licenses at a rate of one-tenth the 
regular fee, operation of out-of- 
state vehicles for a period not ex- 
ceeding 30 days. 


Speed limits for light trucks 
were set up. The new law provides 
40 miles-per-hour for %-ton trucks 
and 45 miles-per-hour limit for %4- 
ton or pickup trucks. 


The general assembly authorized 
the commissioner of motor vehicles 
to» make a study of periodic in- 
spections of motor vehicles and re- 
port to the next session of the as- 
sembly. P 


Automotive Bills 
Are Killed in N.H. 


CONCORD, N. H.—(UTPS).— 
The following automotive measures 
have been killed by the house of 
representatives in the legislature 
here: 

A bill eliminating the require- 
ment of residence “within 15 miles 
from the borderline of the state” 
from the law extending neutral 
zone privileges to motorists of 
neighboring states; a bill to extend 



























is a levy on the consumer. 


































used motor vehicles, a procedure|the 20-day privilege to commercial | him. © HA: 
that is contrary to law, and always | vehicles r more than three tons _ ; , 
has been. registered capacity, when the own- m Crs: , 
The legislative report notes that | &T is a resident of one of the New Sherwood Named ’ 
the state wage-hour, or “dittle|®ngland states granting like), (ee te Oe Oe aeer or Lube. Are 
Wagner,” bill was killed in the) Priv oo” °° New Hampshire) x Systems, Inc.. here. Sherwood's pre illumi 
i ure a vious ations include Sinclair, Mac- i 
— py ha no meee Also killed was a bill providing | Millan and Socony-Vacuum, in addition 
that commercial yehicles may be |‘? retail merchandising. Ad 
operated without registration in V 
N. Y. Sets Standards this state for, the same period al- sound: 
owe ew Hampshire vehicles by 
To Test Drunkenness other jurisdictions, and also giving multi- 
ALBANY.—Standards for de- ||the same privileges to out-of-state in thre 
termining degrees of intoxica- || drivers, and a bill to fix the maxi- | #™# 
tion of motor vehicle operators ||mum height of loads on trucks and 
are established in a bill signed || trailers at 12% feet, except on spe- 1. LIFE 
into law last week by Gov. Her- || cial permits from the motor vehicle 
bert H. Lehman. and highway commissioners. tha 
The new statute, effective om sacaisimasiskidanielconnseeeaed 
1, permits introduction in cou ° } 
of evidence of the amount of Correction 2 UFE 
alcohol in a defendant driver’s HARRISBURG, Pa. — (UTPS). — in f 


An item appearing in AUTOMOTIVE 
News last week to the effect that 
Senator John G. Snowden, chair- 
man of the senate highway com- 
mittee, said the Pennsylvania Mo- 
tor Federation backing the truck 
bill increasing weights of trucks, 
was erroneous. The measure is 
backed by the Pennsylvania Motor 
Truck Assn. and not the federation. 


blood, on the basis of a test 
taken within two hours of the 
time of his arrest. The test could 
be on medical or chemical analy- 
sis of the breath, urine or saliva, 
but the measure provides no 
mandate for such a test. 

If the examination shows 
5/100th of 1 percent or less of 
alcohol in the blood stream, this 
is to be prima-facie evidence 
that the defendant was not in- 
toxicated; 5 to 15/100th of 1 
percent is to be deemed relevant, 
but not prima-facie evidence of 
intoxication, while more than 
15/100th of 1 percent is to be 
prima-facie evidence of intoxi- 
cation. 
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SOMETHING of the story of develop- 
ment, expansion and progress 

marks the All-American Soap Box 
Derby, is illustrated in these Pen 
of two typical derby race cars, designed 
and built seven years apart. A far 















Carelessness a Factor 


HARRISBURG, Pa. — (UTPS). — 
Familiarity apparently breeds careless- 
ness in the case of grade crossing|cry from the relatively boyish racer 
accidents, according to an analysis of | (top) is the streamliner which won the 
such accidents occurring in 1 made|1940 race, seven years after the first 
by the Public Utility Commission, | national finals. Robert Garrett, Dsy- 
which shows that in 76.37 percent of|ton, O., built the 1933 model; Tommy 
them, drivers of vehicles involved were| Fisher, Detroit, 1940 champion, com 
familiar with the crossings. structed the car below. 
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THE BIGGEST 
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N PUBLISHING... 


= ° HAS LIFE A REAL HOLD on its 20,000,000 read- 


mers? ... 


Are people enthusiastic about the way LIFE 
f illuminates their world?... 


Advertising circles have never heard a more re- 
sounding ““YES!’’ to such questions about any 
multi-million circulation magazine.That is revealed 
in three significant facts: 


1. UFE’s circulation has steadily soared to more 
than 3,000,000 at 10¢ per copy ! 


2. LIFE is a virtual sellout on newsstands with- 
in few days of each publication date ! 


3. And now, LIFE’s subscribers are renewing at 
the rate of more than 76% ! 


The obvious, inescapable explanation of these facts 
is that LIFE’s unique and illuminating picture- 
and-word editorial technique interprets this real, 
fast-moving world for millions—in a way they like 
and understand. 


LIFE’s advertising pages, too, are a fascinating 
part of the whole informative document. 


For they, in their own right, present useful, ex- 
citing, important news pertinent to modern living. 
And they present news about a greater variety of 
consumer goods than is offered in any other maga- 
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zine—ably complementing the out-and-out editorial 
information that is so readily absorbed from LIFE. 


That is undoubtedly a big reason why car man- 
ufacturers have increasingly recognized LIFE’s sell- 
ing force, as the following record shows: 


LIFE’s PASSENGER CAR ADVERTISING RECORD 
193 8 commen 


44.00 pages 


156.37 pages 


252.50 pages 
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Survey Shows Defense Plants on Longer Work-Week 


Even Seven-Day Operations 
Already Undertaken by Some 


NEW YORK. — Companies en- 
gaged in defense work are gener- 
ally turning to six-day and even 
seven-day factory operation, ac- 
cording to a survey of current 
operating practices within metal- 
working industries just completed 
by the conference board. 

The board’s survey embraced 193 


Anti-Aircraft Guns 
To Be Turned Out 
By GM of Canada 


WINDSOR, Ont.—An_ $8,000,000 
antiaircraft machine-gun factory, 
to be built by the Canadian gov- 
ernment and operated by the Gen- 
eral Motors Corp. of Canada, will 
be erected here as soon as bids 


companies employing from 250 to 
over 5,000 workers. Operation over 
part or all of Saturdays was re- 
ported by 153 plants and 55 indi- 
cated that their plants were run- 
ning to some extent on Sundays. 
Only 35 companies, or 18 percent 
of those covered in the survey, 
reported five-day schedules. 

About two-thirds of those work- 
ing six days have more than half 
of their plant in normal operation 
on the sixth day. It was found 
that Sunday operation was gen- 
erally restricted, however, to main- 
tenance crews and to bottleneck 
departments except in continuous 
process industries. Only seven 
companies were operating their 
entire plant five and a half days 
a week; only 34, 100 percent six 
days a week; and only four, 100 














square at Willow Run, a rura 


giant Consolidated B-24D bomber. Pla 


can be received. 

The plant will provide jobs for 
“several thousand workers,’ the 
government announcement stated. 

R. S. McLaughlin, of Oshawa, 
Ont., president of GM of Can- 
ada, said that his company “wel- 
comes the opportunity to direct 
another phase of the Canadian 
war effort.” 

The factory will be one of the 
largest in the Windsor region de- 
voted to war production. It will 
be wholly owned by the govern- 
ment and will be operated as a 
subsidiary of GM. 

The plant will be devoted to pro- 
ducing all parts of the Browning 
type high-speed machine gun, with 
the exception of barrels which will 
be manufactured in other Canadian 
plants. 


Defense Expanding 
Nickel Alloy Use 


NEW YORK.—With the substan- 
tial expansion in machine tool 
production in recent years, more 
nickel alloys are being used in this 
field than ever before, Robert C. 
Stanley, chairman and president of 
International Nickel Co. of Canada, 
Ltd., points out in discussing nick- 
el’s role in the machine tool indus- 
try in a letter to the company's 
shareholders. 

“Machines to make airplanes, 
tanks, guns and ships are the first 
concern of present-day defense,” 
Stanley states. “In peace, as well 
as in war, machine tools are indis- 
pensable to our industrial pro- 
gress. They are the basic machines 
of industry and are unique in that 
they are the only machines which 
perpetuate themselves. 

“Today’s machine tools, when 
compared with those of a decade 
ago, are more powerful, rugged 
and more easily controlled. The 
wider use of alloy cast irons, alloy 
steels and non-ferrous alloys has 
resulted in machines of greater 
accuracy and efficiency. 

“More than 80 percent of the 
leading machine tool producers use 
nickel cast irons and nickel steels. 
Nickel cast irons go into beds, 
columns, cams and gears, while 
nickel steels are used in gears, 
shafting, spindles, anti - friction 
bearings, cams, chucks, clutch 
parts, collets, worms, lead screws, 
and bolts and studs. 


‘PHONE TE. 2-9092 OR 
"DETROIT WILLYS SALES 200 


MRS. EDWARD JEFFRIES, wife of Detroit’s mayor, 
ladies from University of Detroit, joins more than 150 other Detroit women: 



















percent seven days a week. 

More than half of the companies 
reported that from 10 to 30 percent 
overtime per week was being 
worked, with practices varying for 
all companies from almost no extra 
time to 96 percent for one company. 


Cincinnati to Hold 


Defense Exposition 


CINCINNATI.—Mayor James G. 
Stewart will officially open the gi- 
gantic Miami Valley Industrial and 
Defense Exposition at Cincinnati’s 
Music Hall, Wednesday, May 28. 


That Cincinnati is well qualified 
to present to the nation a show of 
this magnitude is evidenced by the 
fact that this is the machine tool 
center of the world and contributes 
a vital part to the manufacture of 
virtually every article of defense 
known today. 

Every important industry in this 
region is taking part in the exposi- 
tion and the Army and Navy de- 
partments at Washington are also 
sending heavy defense equipment 
for display. There will be actual 
specimens or models of the latest 
type tanks, cannon, boats, air- 
planes, searchlights, ammunition 
and guns as well as demonstrations 
of the machinery and methods by 
which such defense equipment is 
produced. 

In the large Music Hall will be 
a dramatization of the part played 
by Cincinnati and the Miami Val- 
ley in producing heavy machinery 
and the materials of national de- 
fense. 

Under the direction of Almon R. 
Shaffer, manager of exhibits at 
both the Chicagé “Century of Pro- 
gress” exposition in 1934 and the 
New York World’s Fair in 1939, 
the Miami Valley exposition is 
destined to attract not only the 
citizens of Cincinnati but thousands 
of “out-of-towners” in addition. 


Chrysler Will Make 


Aluminum Forgings 


WASHINGTON. — The War de- 
partment announced last week an 
agreement by the Defense Plant 
Corp. to finance acquisition of 
equipment by Chrysler Corp:, De- 
troit, for production of aluminum 
forgings at a cost of $753,974. 





with three young 


Goodrich Boosts Output 


Of Synthetic Rubber 

NEW YORK. — John L. 
Collyer, president of the B. F. 
Goodrich Co., last week an- 
nounced that production of the 
firm’s synthetic rubber, Ameri- 
pol, is being stepped up from 
6 to 18 tons a day. With de- 
fense requirements boosting con- 
sumption of crude rubber to the 
highest level in history, facili- 
ties at the company’s Akron 
synthetic rubber factory, the 
first of its kind in the nation, 
are currently being enlarged to 
bring about the increase. 

It follows by almost a year 
Collyer’s original announcement 
of the discovery of Ameripol, a 
compound of ingredients found 
in petroleum, soap, natural gas 
and air, and its use in the manu- 
facture of the first synthetic 
rubber automobile tires ever 
offered to the American public. 


Detroit Women 
Attend Willys 


Training School 


DETROIT.—Detroit women, many 
of them wives, daughters or sisters 
of men already hard at work in the 
nation’s defense program, are now 
preparing themselves for active 
service to their country in case of 
national emergency. 

More than 150 of them met last 
week in Convention Hall for the 
first of 10 weekly sessions of the lo- 
cal unit in the nationwide Willys 
Motor Defense Corps., sponsored in 
major cities by Willys - Overland 
Motors, Inc., manufacturers of the 
Americar. 

At the initial meeting, the women 
heard Mrs. Elizabeth Turner of 
Harrowgate, England, who organ- 
ized and directed emergency de- 
fense activities in Yorkshire for 
more than a year, tell them that 
“the women of Detroit, like the 
women of England’s greatest in- 
dustrial city, Birmingham, must 
share with their men the responsi- 
bility of defense—if the city is to 
play its maximum role as _ the 
‘capital of America’s defense ar- 
senal.’” 

The meeting adopted a resolution, 


._j|addressed to the President of the 


United States and the Secretary 
of War, calling for the establish- 
ment, under U. S. government 
auspices, of a “clearing house in 
Washington to give direction to 
the varied defense activities of 
women and coordinate these ef- 
forts.” 

According to Joseph W. Frazer, 
president of Willys-Overland Mo- 
tors, the new defense school “is 
designed to give women—tradition- 
ally unmechanical—a thorough un- 
derstanding of how and why a 
motor car runs. They will be in- 
structed systematically in the vari- 
ous parts and functions of engine, 
transmission, chassis, brakes, and 
steering. They will also have 
enough practical! experience — 
changing spark plugs, resetting 


to learn emergency ambulance work in the Willys Motor Defense Corps. The, timing, adjusting carburetors and 
new defense school, which opened last week in Detroit’s Convention Hall, 


adopted a resolution calling on the U. S. 


government to ‘‘give direction to the 


varied activities of women in defense’ by setting up a clearing house in 


Washington to coordinate efforts such as that being undertaken by 


Detroit group. 
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cleaning fuel lines—to make them 


competent ‘trouble-shooters’ should 
their vehicles break down on the 
highways.” 
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CONSTRUCTION of this $18,000,000 bombing plane factory for Ford Motor Co. is under way on a trect two miles 
community 25 miles from Dearborn. From this huge plant, said to be the largest 
of its kind in the world, will come complete sub-assemblies and parts—with exception of the four engines—for the 
ms now worked out between Ford and the government call for production of 
parts for five complete bombing planes a day, with these parts to be shipped to government final assembly plants 
at Tulsa, Okla., and Fort Worth, Tex. However, provisions have been made 
of the bombers at Willow Run, should the government step up its demand for the long-range, 
planes. The site was selected because it permits easy and rapid plant expansion to meet any future production needs. 


engineers for final assembl 
heavy-duty B-24 


by Ford 





Intl. Harvester St. Paul Plant 
To Make Medium-Size Guns 


ST. PAUL.—Intermediate-caliber 
artillery will be manufactured here 
for the United States Army by the 
International Harvester Co., it has 
been announced by Col. Donald 
Armstrong, executive officer of the 
Chicago ordnance district. Col. 
Armstrong’s announcement was 
made at a breakfast attended by 
Gov. Harold E. Stassen of Minne- 
sota and a number of civic and 
business leaders of St. Paul and 
Minneapolis. 


The artillery will be manufac- 


U.S. May Set Up 


Aluminum Plants 


WASHINGTON. — Government- 
owned aluminum plants to meet 
defense needs were reported in 
informed quarters last week to be 
under consideration by the Office 
of Production Management. Harold 
L. Ickes, secretary of the interior, 
advised the Office of Production 
Management, it was learned, that 
he would like to provide the power 
from the Columbia River hydro- 
electric project. 

Ickes was understood to have told 
the OPM that additional power 
from the Columbia River could not 
be made available to the Aluminum 
Co. of America because of a law 
against “the monopolization thereof 
by limited groups.” 

The government plants probably 
would be in the Bonneville and 
Grand Coulee dam areas of the 
northwest and in the Tennessee 
River Valley. 

It was indicated that they might 
be operated by Alcoa, the Reynolds 
Metals Co., or another private con- 
cern under an arrangement similar 
to that for a tank factory at De- 
troit which is owned by the gov- 
ernment and managed by the 
Chrysler Corp. 


Plant Enlarged 


UNION, N. J.—To meet the increased 
demand for its line of self-locking nuts, 
the Elastic Stop Nut Corp. has doubled 
the floor space of its plant here. 





tured in a large plant the company 
has used for the past several years 
as a warehouse. It was constructed 
originally as an assembly plant by 
the Willys-Overland Co. and was 
acquired by the Harvester Co. sey- 
eral years ago. 

Company manufacturing officials 
estimate that when output of the 
gun swings into full production 
about 1,500 men and women will 
be employed in its manufacture. 
The initial order is for approxi- 
mately $12,100,000. 

Assurance has been given that 
all possible speed will be used to 
get the gun in full production at 
the earliest possible moment. First, 
however, approximately $4,000,000 
worth of machines, tools, and other 
equipment must be purchased. But 
the company has been at work on 
the preliminary phases of the gun 
manufacture for some time. 

The artillery award brings the 
Harvester company’s national de- 
fense contracts to more than $40,- 
000,000 to date. It has been produc- 
ing crawler-type tractors for the 
Army, machining 37 and 75-milli- 
meter shells, and building motor 
trucks for the armed forces and 
for friendly foreign powers. In ad- 
dition, about $20,000,000 of its prod- 
ucts have gone to purchasers who 
are using them directly for defense 
purposes. 

















Defense Program Seen 


Using All’42 Aluminum 

WASHINGTON.—W. L. Batt, 
deputy director of the Office of 
Production Management pro- 
duction division, last week said 
that the armed forces will be 
using all available aluminum in 
1942 and there will be none for 
civilian or even “indirect” mili- 
tary requirements. 

Testifying before the Senate 
committee investigating defense, 
Batt asserted that aircraft pro- 
duction, so far, has not been 
held up by lack of aluminum 
for “more than a week or two 
at a time.” 





OFFICERS of the U. S. Army ordnance department, of General Motors Corp. 


and the Oldsmobile division are pictured 


here on a tour of inspection of the 


General Motors Forge plant, Olds Motor Works division, in Lansing. Left 


right, Lee F. Zufelt, Army 


manager; Cyrus R. Osborn, General Motors Corp.; Lieut. Col. 


Crane, executive officer, 


C. B. Dakin, manager, GM Forge plant, and K. 


inspector; S. E. Skinner, Oldsmobile’s genera 
Richard 

Detroit district U. S. fone ordnance department; 

C. Plasterer, manufacturin 


manager of Olds defense plants, are inspecting 75-mm. shells manufactur 


by Oldsmobile for the Army. High praise 


for the progress made at the 


Oldsmobile shell plant was expressed by Army officials. 
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Defense Spending is Cited 
As Chief Factor in Rise 


DET ROIT.—Defense spending 
was vividly reflected in the in- 
creased business activity of 102 of 
the nation’s 147 trading areas dur- 
ing the month of April—as_ re- 
ported in figures just released by 
the Business Survey department 
of Brooke, Smith, French & Dor- 
rance, Inc., New York and Detroit 
advertising firm. 

Of the remaining areas, accord- 
ing to the survey, 11 held at the 
same level as the previous month 
and only 34 registered slight de- 
clines. 

The report states that the great- 
est gains were made in the follow- 
ing areas: Abilene, Augusta, Aus- 
tin, Beaumont, Boise, Charlotte, 
Duluth, Erie, Ft. Wayne, Fresno, 
Green Bay, Jackson, Mich., Little 
Rock, Macon, Memphis, Milwaukee, 
Minneapolis, Montgomery, New Or- 
leans, Oakland, Omaha, Peoria, 
Philadelphia, Pittsburgh, Portland, 
Ore., Poughkeepsie, Rockford, San 
Diego, Sioux City, Sioux Falls, 
Tampa, Topeka, Waco, Wichita, 
Winston-Salem and Youngstown. 

These areas were 12 percent 
above normal in April: Abilene, 





Defense Training 
Brings Expansion 


Of GM Institute 


FLINT.—A new building ex- 
pansion program was announced 
last week by General Motors In- 
stitute, keystone of the huge de- 
fense training program. 

Work is scheduled to get under 
way immediately on a three-story 
extension of the institute plant. 
The new wing will add an acre of 
space for classrooms, shops and 
other facilities. Completion is set 
for the beginning of the new term 
next fall when a further large jump 
in enrollment is foreseen as a cer- 
tainty. 

Albert Sobey, director of the in- 
stitute, reported a 40 percent in- 
crease in man-hours of training 
within the past year. He said that 
the trend was still sharply upward 
and that GM manufacturing di- 
visions were finding institute 
trained men, such as those trained 
in the cooperative program, of 
such value that they were greatly 
increasing next year’s enrollments 
for worker-student training. 

According to Sobey, Fisher Body 
division has set up an extended 
program covering all of its plants. 
Chevrolet, Cadillac and Saginaw 
Steering Gear are reported to be 
doubling their quotas of last year. 
Other divisions are making similar 
demands, while Allison has already 
jumped its enrollment from 18 to 
78. Including other types of train- 
ing, Sobey estimated that the In- 
stitute’s instructional activities 
which have proved useful to de- 
fense have already shown a 100 
percent increase. 


New Electric Furnace 


To Boost Steel Output 


PITTSBURGH.—A. M. Byers Co. 
will enter the field of alloy steel 
manufacture about June 15, when 
its new electric furnace equipment 
will be placed in initial operation. 

Available alloy steel production 
for America’s defense needs will 
then be increased by another 30,000 
to 40,000 tons a year, according to 
L. F. Rains, president. 


For a fresh automotive viewpoint, 
Bade eorge M. Slocum’s “‘A Word in 
ise.”’ 

















Million Workers Get 


Training for Defense 
NEW YORK.—Nearly 1,000,- 
000 workers by July will have 
received skilled training for de- 
fense production in the vo- 
cational. and technical schools 
throughout the country, United 
States Commissioner of Educa- 
tion John W. Studebaker de- 
clared here Apr. 26 in address- 
the 20th annual conference 

of the Workers Education 
Bureau of America. 


UMI 


Albuquerque, Atlanta, Baltimore, 
Bangor, Billings, Boise, Camden, 
Canton, Charlotte, Chattanooga, 
Columbia, S. C., Dallas, Detroit, El 
Paso, Fargo, Fresno, Greenville, 
Hartford, Houston, Indianapolis, 
Jacksonville, Kalamazoo, Little 
Rock, Louisville, Macon, Man- 
chester, Memphis, Miami, Mobile, 
Norfolk, Raleigh, Rockford, Sagi- 
naw, Salt Lake City, San Diego, 
Seattle, Sioux Falls, South Bend, 
Spokane, Springfield, Mo., Tacoma, 
Tampa, Terre Haute, Washington, 
Wilmington and Winston-Salem. 


Goodbye Peach 


ATLANTA, Ga.— (UTPS).—As an 
economy measure, the peach will be 
eliminated next year from Georgia's 
automobile license tag, according to 
Gov. Talmadge. It will mean, the gov- 
ernor says, a saving of 12 cents a tag, 
or about $60,000 a year, in the cost 
of production. 








WHEN EVEN heavy going like this fails to stop this Chevrolet 4x4 Army 
truck, Uncle Sam can rest assured his armed forces will get through, regardless 
of the challenges any terrain may offer. Rigorous testing of equipment for the 
new mechanized Army at the General Motors Proving Ground demonstrates 
its stamina. Thousands of trucks similar to this one are being produced for 
the Army by Chevrolet, whose 1%-ton model truck has been approved for a 
variety of military uses. 





announced the reelection of W. E. 
Butler as president, C. E. Gambill 
as vice-president, H. T. Hollings- 
head as_ secretary, and Henry 
Paulman jr., as treasurer. George 
A. Leukhart was reappointed as 
general manager. 


NUCMR Reelects Butler; 


Other Officers Retained 
CHICAGO. — The National Used 
Car Market Report, Inc., publishers 
of the Blue Book and Red Book 
for the past 30 years, last week 
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Show Increased Activity in April 


Senate Grants 
OPM Authority to 


Control Priorities 


WASHINGTON.—Senate Military 
Affairs Committee last week voted 
unanimously to give the Office of 
Production Management undis- 
puted authority to control the flow 
of supplies into defense industry 
and to dictate which products 
should be manufactured first. 

The committee struck out of a 
House-approved bill to establish a 
priorities division independent of 
the defense agency and operating 
under the munitions control board. 

As approved by the committee, 
the measure would give legal sta- 
tus to priority orders issued by the 
OPM affecting the production and 
disposition of raw materials and 
finished products. 


“Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 













Here’s the 
Walkie -Talkie, 


a portable radio tele- 
phone for reporting 
troop movements in- 
stantly from the field to 
headquarters. Rubber 
insulated wire makes 
this communication 
possible. 


PHOTO BY U. S. ARMY SIGNAL CORPS 
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forty .30-calibre rifle bullets grouped 5 
to the square inch, U. S. Rubber’s new 
tube lost only a fraction of air pressure. 
“Target practice” was followed by 1- 
hour test run with no loss in efficiency. 


UNITED STATES RUB 


it 


ay 





en?) Bat 


“U.S. Tempered Rubber 


famed for its toughness, has been 


long 


improved to give it greater resist- 
ance tothe heat built upin tires by 


the modern high-speed vehicle 


The New 


U.S. ROYAL 


PHOTO BY U. S. ARMY SIGNAL CORPS 


Self-Sealing Tire Tube 
simplifies U. S. Army’s 
transport and supply 
problems. Blasted by 





BER 


6600 E. JEFFERSON AVENUE, DETROIT, MICHIGAN 





New Anti-Tank Gun equipped with 


Rubber Does 


Better 


PHOTO BY U. &. ARMY SIGNAL CORPS 


it’s soft inside! Sure, they’re tough, but thanks to 


/ linings of soft, shock-absorbent Koyalon cushions, tank men are 
saved from bruises due to contact with hard surfaces at high speeds. 
/ Tank gunners also avoid injury, increase accuracy of fire by press- 
ing foreheads into Koyalon eyepieces while sighting guns! 


U. S. Tires 
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Expanded Business Seen Offsetting New Taxes in B.C. 





Freight Differential Held 
Asset in New Car Sales 


not affect the trade in B. C. nearly 
as much as it will in eastern Can- 
ada, in the opinion of Charles 
Thompson, head of Vancouver Mo- 
tors, Ltd., owner of the largest Ford 
sales and service garage in Canada. 
Thompson points out that in B. C. 





Workers Top 
Car Buyers 


DETROIT. — Retail purchases 
of new automobiles by in- 
dustrial workers in February in- 
creased 165 percent over those 
of February, 1939, according to 
figures released last week by 
the Chrysler Corp. statistical 
department. 





Special to Automotive News 


VANCOUVER, B. C.—Automobile 
dealers and service station opera- 
tors in this area are not unduly 
alarmed over the effect of the new 
budget on their business. They ad- 
mit that luxury goods will undergo 















a considerable decline, and they|each car carries about $150 in : - 
point out that general business} freight costs, and when this is ao ae = ae 
added to the price of the car, it]} WOTXers Doug percen 


conditions in British Columbia are 
such that the sales of new cars 
and trucks should be well main- 
tained and this would, of course, 
have the effect of keeping gas con- 
sumption on a fairly level basis. 

At the moment, lack of informa- 
tion on the method of collection 
of the new gasoline tax is worrying 
the industry, although it is believed 
that this tax of 3 cents per gallon 
will be collected like the sales tax, 
by the refinery or importer. It will 
be added to the price to the re- 
tailer, who, in B. C., will then pay 
10 cents in tax. 

In so far as new car sales are 
concerned, automobile dealers fig- 
ure that the increase in the excise 
tax on new cars will add about 
$35 to the price. No word has come 
as yet from Ottawa as to whether 
the increase applies to cars in 
stock when the budget went into 
effect. In the main they did not 
feel that the tax on automobiles 
itself will make much difference 
to their business, but did anticipate 
that the greatly increased personal 
taxes, both direct and indirect will 
lessen the ability of people to buy 
new cars but will probably in- 
crease the demand of better class 
used models. Very few grumbles 
over the tax have been heard from 
car or truck dealers. 

Increased taxation on new car 
sales under the new budget will 


more cars than in 1939, the fig- 
ures show, while purchases in 
financial groups increased only 
25 percent. 

Retail purchase figures of all 
occupational groups by percent- 
age of increase are as follows: 

Industrial workers, 165; build- 
ing and construction, 128; trans- 
portation and communication, 
69; professional, 53; miscel- 
laneous, 50; agriculture, 44; mer- 
chants and salesmen, 29; and 
financial, 25. 

The financial group contains 
brokers, bankers, contractors, 
executives, manufacturers, cor- 
porations and realtors. 


AABM Members 


To Hear Cameron 
* e 

AtSpring Meeting 

DETROIT.—William J. Cameron, 
of Ford Motor Co., is listed as the 
principal speaker at the spring 
meeting of the Association of 
American Battery Manufacturers 
to be held at the Hotel Statler 
here May 22-23. 

Papers are to be presented on 
automatic voltage regulation, test- 
ing oxides, high rate chargers, 
wood separators and health hazards. 

Additional features include or- 
ganizational meetings, discussions 
of merchandising and management 
problems, tour of defense projects 
in this area and an entertainment 
program. 


McCormick Heads 


Intl. Harvester Co. 


CHICAGO. — Fowler McCormick 
has been named president of Inter- 
national Harvester Co., it was an- 
nounced by Harold F. McCormick, 
chairman of the board of directors. 

Selection of the new president 
came as a result of a shift in 
executive positions in filling the 
vacancy caused by the recent death 
of Addis E. McKinstry, who had 
been chairman of the executive 
committee. 

Sydney G. McAllister, who has 
been president, was moved up to 
chairmanship of that committee, 
and Maurice F. Holahan was re- 
elected first vice-president. 





makes the increase of $35 to $40 
per car look much smaller than 
when added to the lower price 
charged for cars in the east. 

As the new tax does not apply 
to used cars he feels the tempo- 
rary curtailment of buying which 
may develop will have the bene- 
ficial effect of cleaning up used 
car stocks, although he points out 
that owing to satisfactory condi- 
tions, and close cooperation, these 
stocks in B. C., and particularly 
in Vancouver, are probably in bet- 
ter shape than in most cities. 


The effect of the’ last tax on 
automobiles has been far from 
detrimental for B. C. dealers. There 
are at the present time, more 
automobiles on the road here than 
at any similar time of the year 
in the past according to figures 
released by the motor license de- 
partment of the provincial police. 
License registrations up to the end 
of March totaled 98,947 compared 
with 89,449 at the same date last 
year, an increase of 11 percent. 


During the month of March sales 
of new passenger cars in B. C. 
showed an increase of 10 percent 
while the new truck sales showed 
a gain of 22 percent during the 
month. 
































































Chris Sinsabaugh’s sparkling 
“Sparks’’ column is read by the 
“‘wide-awake”’ in industry. 


Name Changed 
PORTLAND, Ore. — Firm name of 
Buxton Motor Co., Willys distributors 
for this territory, has been changed to 
Berry Motor Co., according to S. S. 
arty, who is now president of the 
™m. 


It takes M hinds!” 


The job of cranking millions simplicity, its rugged reliability, 
its splendid record of unfailing 
service. Hundreds of thousands 


of cars and trucks are worn com- 


of engines, year in and year 
out, calls for versatility. But 
no matter how big or small the 
engine, no matter what type of pletely out and retired from ser- 
starter control is employed, there vice without their owners ever 
is a Bendix Drive especially having had occasion to think of 
the Bendix Drive, on the job day 


in and day out, year after year. 


ECLIPSE MACHINE 
DIVISION 


BENDIX AVIATION CORPORATION 
Elmira, New York 


engineered for it. 

Safe to say, there’s no one in 
the automotive industry who 
isn't familiar with this famous 
“mechanical hand that cranks 
your car”... familiar with its 


BENDIX Dwea 


Standing, left 
Maj. John Jd 


of industria 
L. C. 





ordnance cepeczmens. Seated, are Lieut. 





ROLLER COASTER principles aid this unique “loaderator”’ to keep a steady 
stream of Buick bodies flowing onto the assembly lines in the Buick plants at 
Flint. At right, a giant trailer carrying three bodies inside and four atop 
arrives from the Fisher Body plants five miles away. It will draw up on the 


ramp ahead, now occupied by its predecessor. The covered travelin 
slides over behind the trailer and receives both upper and lower 


bridge 
oads b 


gravity. It slides back again, as in the picture above, and discharges its load, 
again by gravity, into two levels of the plant simultaneously. Body in fore- 
ground has swooped down roller coaster dip, sprung automatic switch, and 
switched itself into the receiving room. Another has already started its descent. 


Buick Names Five Managers 


To Aid Dealer Management 


FLINT. — Announcement of the 
appointment of five regional busi- 
ness management managers in 
connection with the newly estab- 
lished nationwide dealer fiscal ad- 
visory program, was made last 
week by W. F. Hufstader, Buick 
general sales manager. 

Called for an initial meeting in 
Flint where they held a two-day 
conference with factory executives, 
the new appointees are: F. E. Hunt 
of the eastern region with head- 
quarters in New York City; S. D. 
Banks, Chicago, who will cover 
the midwest region; C. A. Smith, 
with offices at the factory covering 
the central area; Q. W. T. Banks, 
whose home office is in Memphis 
from where he will travel through 
the southern region; C. M. Barrett 
of the Pacific region with head- 
quarters in San Francisco. 


Each of the men has had wide 


Graham, Layte Named 
To New Posts at Purolator 


NEWARK, N. J.—At a special 
meeting of the board of directors 
of Purolator Products, Inc. here, 
John A. Graham was elected hon- 
orary chairman of the board. 

Ralph R. Layte, who has been 
executive vice - president, was 
elected president. He has been 
associated with Purolator since 
1925. 


CHECKING PROGRESS. Members of the small arms weapons committee 
of the Army ordnance department, meeting in Flint, visited the AC Spark Plug 
machine gun plant and discussed production of the arms with AG. 

to right, are George Mann jr., general manager of AC, and 
- Breen, contracting officer representing the Detroit office of the 


officials. 


Col. William A. Borden, assistant chief 


service engineering in the ordnance department at yeeraee 
Goad, Detroit, General Motors official and ft AC head, 
W. Bhame, works manager of the machine gun plant. rmer AC heed, and Poul 








experience in dealer business man- 
agement, Hufstader said, and a 
practical knowledge of dealer-fac- 
tory operation. They will make 
available to the Buick dealer or- 
ganization the best plans and prac- 
tices evolved in years of successful 
business management. 


Obituaries— 


Waters, Largest De Soto 
Dealer, Dies at 47 


SAN FRANCISCO. — Funeral 
services were held here last week 
for James F.. Waters, world’s larg- 
est DeSoto dealer 
and manufac- 
turer of Skyview 
taxicabs, who 
died of a heart 
attack May 10 
while swimming 
in the pool of his 
estate in subur- 
ban Woodside. 

Mr. Waters, 
who was 47, had 
a meteoric career 
following service 
in the World 
War. He came here in the early 
’20’s to sell airplanes, soon quit and 
joined the Chester N. Weaver or- 
ganization, then Studebaker deal- 
ers in San Francisco. Later he sold 
Paige cars and in 1929 became 
Northern California distributor for 
De Soto. In the past year he also 
became De Soto dealer in Long 
Island, N. Y. 


To manufacture his _ taxicabs, 
about 7,000 of which are now in 
use throughout the country, Mr. 
Waters set up his own assembly 
plant in Detroit. He is survived by 
two brothers, Robert Waters, vice- 
president of the concern, and 
Harry Waters, of Long Island, who 
are expected to carry on the or- 
ganization with the aid of other 
members of the concern. 

* a + 
Simon P. Moomaw 

NEW PHILADELPHIA, O. — Simon 
P. Moomaw, 74, automobile dealer 
here, died May 12. In 1907, he super- 
vised a group of Sugarcreek machinists 
who built one of the first gasoline 
automobiles in this vicinity. A son, 
associated in the garage business with 
him, survives. 

- 7 - 





J. F. Waters 


Warren H. Walker 

RACINE, Wis.—Warren H. Walker, 
61, vice-president of Walker Mfg. Co., 
died May 7 in Rochester, Minn., fol- 
lowing a short illness. Mr. Walker and 
his twin brother, Willard T. Walker, 
entered the automotive industry in 
1910, specializing in the manufacture 
of automotive jacks. Besides the 


brother, Mr. Walker is survived by 
his wife, a son, a daughter and & 
sister, 
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| Wall Street Expect 


\Shortage of Raw Materials 
} Likely to Hamper Production 









By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—The financial 
district in New York has a distinct 
impression that the sacrifices thus 
far asked from both industries 
and individuals on behalf of the 
defense program represent only a 
beginning. 

It is felt that the automobile in- 
dustry particularly is going to be 
asked to assume more of the bur- 
den. It is simply a question of 
putting the work on the strong 
and capable, which in this case is 
the automotive industry. The steel 
industry also is being asked to 
carry a tremendous load but its 
load is almost entirely made up of 
products regularly produced. The 
automotive manufacturers, on the 
other hand, are being asked to 
turn out critical defense items 
well removed from their usual ac- 
tivities. 

There is considerable talk about 
what the eventual 1942 model out- 
put quota will be. There is a 
growing realization here that the 
number to be manufactured is not 
likely to be a _ stated amount 
reached in conference. It is felt 
what is most likely to happen is 
that the industry will be able to 
produce only as many cars as it 
can obtain raw materials for. In 
other words, it is not believed that 
the industry will be able to obtain 
raw materials sufficient to build 
the over 4,000,000 units allowable 
under the first voluntary reduc- 
tion in output of 20 percent from 
the 1941 level. 

Another angle is the extent to 
which the industry will be per- 
mitted to raise prices. Wall Street 
feels that in all fairness some ad- 
vances should be permitted. After 
all, the industry has consistently 
lessened the cost of its products 
because of its ability to produce 
in the mass. The price becomes a 
real problem when the manufac- 
turers no longer are able to pro- 
duce the number of cars on which 
prices were established. 

And on top of this there is the 


added tax burden and the ex- 


\ Packard Net 


Hits $274,272 


DETROIT.—Packard Motor Car 
Co. reports for the quarter ended 
March 31, a net profit of $274,272, 
after federal income taxes, etc., 
equal to two cents a share on 15,- 
000,000 shares, compared with $38,- 
409, or less than one cent a share 


in the March quarter of 1940. 


Unfilled orders for the manufac- 


ture of airplane engines totaled 
' approximately $165,000,000 at March 
» 31, against which the company had 


purchase commitments for  sub- 


= stantial amounts of raw materials, 


parts and supplies. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is & necessity. 




























































CAPT. FRED WOLF of the Chr 
‘RE ysler 
Sales division “Superfinishers” bowling 
~ Presents the trophy emblematic 
Co € championship of the Chrysler 
pr: All Star Inter-Plant league to 
pesident David A. Wallace of the 
at rysler Sales division. This took place 
= banquet held at the Northwood 
“get etroit, in celebration of the 
sone ranishers’ ” victory in this sea- 
the ¢ competition. The team presented 
rin, rephy to Wallace because he was 
eeeieiee responsible for Chrysler’s 
~ in shing process from which the 

Pion team derives its name. 











STOCK PRICE AVERAGES 
Previous Latest Year 
Week Week Change Ago 
24 motors .....ss00. 26.30 27.85 +1.55 29.43 
10 car-truck co.’s ... 26.58 28.28 +1.70 30.81 
voece 25.70 26.00 +0.30 23.45 
coecee 16.73 17.43 +-0.70. 17.70 


10 parts-access. 
4 tire-rubbers 





tremely small margin of profit per- 
mitted on government contracts. 

Is it any wonder that the invest- 
ing community doesn’t know what 
prices to put on automotive stocks? 
Undoubtedly much of the buying 
now being done in this group is in 
the nature of long-term invest- 
ment. The attitude of many in- 
vestors is that the motor shares 
certainly are low priced at present, 
if looked at on the long term basis. 
So they set figures that they con- 
sider favorable and purchase stocks 
every time prices drop below those 
figures. 


WINSTON CHURCHILL (in cabin) 
was greeted by J. B. Wagstaff, gen- 
eral sales manager of De Soto, when 
he put his private plane down on the 
landing field across the street from 
the De Soto plant last week. No—this 
Churchill is not even kin of Britain’s 
famous war leader. He’s a new De Soto 
dealer at Rochester, N. Y., and he flies 
his own plane on business and pleasure 
trips. 


New Plant Opened 


NEW BRUNSWICK, N. J.—In- 
dustrial Tape Corp. has opened a new 
factory here to manufacture adhesive 
tape for defense needs. 











"Tuere’s no meter on her “cab,” but 
she has plenty of regular customers. 
She is on call for trips to school, store, 
station and a dozen other places. Her 
children and her neighbors and their 
children are her “fares.” She drives 
more miles than her husband—for the 
taxi service” of the American house- 
wife is a large part of her life. 

Since women spend so much of 
their time behind the wheels of auto- 
mobiles, they exert a strong influence 
upon trends in automotive design. En- 
gineers strive not only to make cars 
more powerful and reliable, but to 
make them more beautiful, more com- 
fortable, easier to drive. 
to compare the present-day automobile 
with the car of ten years ago to realize 
theamazing progress that has been made. 

But what of the next ten years? The 





s Added Burdens on Car Industry 


Truckers Blast Proposal 
To Boost U.S. Fuel Tax 


Special to Automotive News 

WASHINGTON —The U. S. 
treasury department’s proposal to 
increase the federal gasoline tax 
by 1 cent to a total of 2% cents 
per gallon would result in imposi- 
tion of an additional tax ranging 
from $100 to $300 per year on each 
motor truck—an amount sufficient 
to wipe out the industry’s slim 
margin of profit, the American 
Trucking Assns. has informed Con- 
gress. 

John V. Lawrence, general man- 
ager of the ATA, told the House 
ways and means committee that 
imposition of the 1-cent additional 
tax would cost the nation’s truck- 
ing industry a total of $84,000,000, 
of which $24,000,000 would be paid 
by the for-hire branch of the 
industry. 

He was the first representative 


Mrs. Taxi-Driver 


( A story of day-to-day progress in automotive research ) 


search effort. 


One has only 





engineers of the automotive and petro- 
leum industries look forward to even 
greater progress than we have seen in 
the past decade. Progress will be accel- 
erated because the technical men of 
both industries realize that the prob- 
lems of engine, engine parts and fuel 
improvements are inseparable and that 
they must be solved by cooperative re- 


To the solution of these problems 
Ethyl is providing both product and 
service. Our product, anti-knock fluid 
containing tetraethy] lead, is used by oil 


quality (octane number) of 
gasoline. Ethyl’s research 
workers are cooperating with 
automotive engineers in steps 


to take advantage of better 
fuel. Our research labora- 


of private interests to testify at 
committee hearings on the treas- 
ury’s program to raise $3,600,000,000 
through new taxes to finance de- 
fense spending. It was estimated 
the increased gasoline tax would 
return $255,000,000 annually. 


Chevrolet Will Furnish 


Engine Posters to Schools 

DETROIT. — As an addition to 
the material now being supplied 
to the schools of the country, 
Chevrolet’s educational service will 
soon release more than 5,000 wall 
posters illustrating the 1941 valve- 
in-head engine. 

The new charts will deal with 
various mechanical units of the 
1941 Chevrolet. 


Pete Wembhoff's Fourth Dimension 
offers news of automotive advertising. 


tories in Detroit and San Bernardino 
are helping to coordinate lines of re- 
search engaged in by the technical men 
of both industries. And our field engi- 
neers are offering to commercial users 
of fuels and engines the practical appli- 
cation of the data we have developed. 

The public benefits by every improve- 


ment in automobiles, trucks, buses, 


tractors and airplanes. Thus we believe 


refiners to raise the anti-knock 


that by making our service available to 
the executives and technologists of the 
automotive and petroleum industries 


on ee 2a i , 29 
we are serving “everybody. 


ETHYL GASOLINE 


CORPORATION 


Chrysler Bldg., New York, N. Y. 
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Don’t Discriminate on Taxes, Cargile Tells Congress, 


NADA Head Cites Perils 
To Defense, Dealer Body 







(Continued from Page 1) 


17,000 members, each of whom is 
enfranchised by a manufacturer of 
automobiles to sell new automo- 
biles, or automobiles and trucks, 
replacement parts and accessories. 
Our members sell about 85 percent 
of all new automobiles sold in the 
United States. Through the 17,000 
dealers who are direct members 
and by reason of the cooperation 


of local and _ state automobile 
dealer associations, this associa- 
tion speaks for all automobile 


dealers who are articulate through 
organization. 

“I wish to record that our as- 
sociation opposes the proposal to 
increase excise taxes on acces- 
sories, replacement parts and tires, 
the proposal for a usage tax, and 
the proposed increase in the gaso- 
line tax, as being discriminatory. 

“I desire to state emphatically 
that this organization and its mem- 
bers wish to pay their fair share 
of whatever the cost of the defense 
program may be; as citizens and 
as businessmen we wish to have in- 
flation avoided, and we are aware 
of the dangers of uncontrolled 
prices in a war economy, but we 
are concerned because of the 
threat to the existence of dealers 
and their employes. 

“The automobile industry con- 
sists of three component groups— 
manufacturers, labor and dealers. 
Throughout the duration of this 
emergency there will be oppor- 
tunity for the use of the produc- 
tion capacity of the automobile 
plants and for the management of 
the manufacturing concerns in the 
production of primary defense ma- 
terials. The automobile factory 
workers will likewise have increas- 
ing opportunity during this pro- 
gram, but that group consisting of 
the dealers and their employes are 


not only faced with lack of oppor- 
tunity, but indeed may be forced 
out of business and employment. 
The dealers are making and will 
continue to make their contribution 
to the national defense, in a less 
direct and in a less publicized way, 
but in the nevertheless essential 
capacity of maintaining the high- 
way transportation system in 
working order. 

“As shown by the 1939 business 
census, automobile dealers are 
employers of 316,702 employes with 
a total payroll of $420,588,000 a 
year. Automobile dealers are im- 
portant members of the business 
life in every city and village, and 
their continuance in business de- 
pends directly on there being auto- 
mobiles to sell and to service. We 
recognize that the necessity of the 
defense program may force groups 
of men out of business, but as one 
of those groups facing that pos- 
sibility, we are properly anxious 
that this result follow only in the 
extremity that it be necessary in 
order that the country may survive. 

“Motor truck transportation and 


private passenger’ transportation 
by automobile are absolutely es- 


sential to the defense program and 


keeping those now on the highway 


in continued operation and replac- 


ing those that are _ continually 
wearing out, is the job of automo- 
bile dealers in the defense program 
which must not be interfered with. 
uninterrupted 
is es- 
sentially the movement of goods 
to and from defense plants, is es- 
sential to bring the farm products 
to market, and to transport work- 
ers to defense plants in addition 
to the heavy normal requirements 


The speedy and 
transportation by truck 


of non-defense workers. 
“The millions 
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Detroit 


HOURS CLOSER BY FLAGSHIP! 


* The routes of American Airlines make you a next- 


door neighbor of Detroit, 


the motor city. Efficiency 


demands the fastest way to get there and back—which 
means go American. And you'll also enjoy the luxurious 
comfort of Flagship travel and the great convenience 
of American’s many daily schedules between Detroit 
and the principal cities of the nation. For reservations, 
call your Travel Agent or the nearest American Air- 
lines office. 
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of unemployed 


tion Engineers, Inc., and 
during the big race and during the pre 


men who are being taken into 
will have to rely upon private 
automobiles for transportation to 
and from work, particularly in 
many new plants which are being 
built in locations which can only 
be reached by private automobile, 
are causing an increasingly heavy 
burden on the cars now in opera- 
tion. In the interest of national 
defense, the supply of automobiles 
must not be allowed to decrease 
either through lack of facilities to 
keep present cars running or the 
lack of-new automobiles to replace 
those daily wearing out and going 
to the junk pile. 


Cites Other Testimony 


“Previous witnesses before you 
have proposed several objectives to 
be achieved by increasing taxes, in 
addition to raising revenue for de- 
fense expenditures. It was sug- 
gested that a high excise tax on 
automobiles would tend to dis- 
courage purchasing new cars, 
thereby resulting in decreased pro- 
duction, freeing materials, labor 
and management for defense in- 
dustry. It was also suggested that 
such decreased production and 
consumption would be desirable in 
order to build up a backlog of de- 
mand which, when released after 
government spending for defense 
had ceased, would tend to stabilize 
the economy. There was a sug- 
gestion that a curtailment by a 
high tax would divert consumer 
spending to goods not competing 
with defense, or divert money into 
savings. 


“I am not qualified to express 
any opinion on how much money 
should be raised for the defense 
program at this time, and it is not 
becoming that I should do so. We 
do wish to urge, however, that the 
tax matter under consideration be 
viewed solely as a revenue-raising 
measure and that the other sug- 
gested objectives which may be a 
part of an emergency period be 
approached directly and not in- 
directly through the tax device. It 
is impossible to predict whether a 
tax, with a double purpose, will 
produce the revenue expected, or 
accomplish the secondary objec- 
tives. The suggestion to tax new 
cars 20 percent in order to curtail 
production might or might not cur- 
tail production. If it did curtail 
production, it would fail to produce 
the stated revenue, and if it did 
not curtail production, it would re- 
sult in a grossly discriminatory tax 
greatly disproportionate to taxes 
on other articles. 


Another Reduction Due 


“The automobile industry has 
already expressed a willingness to 
reduce 1942 model production by 
20 percent, and it has been indi- 
cated this week that a further cut 
may be forthcoming. There would 
seem to be no necessity for at- 
tempting to indirectly force re- 
striction by taxation in the face of 
such voluntary action. 

“In view of the expressed will- 
ingness of the manufacturers to 
agree to any necessary curtailment 
in the production of automobiles, 
and in view of the expressed will- 
ingness of dealers to accept such 
curtailment, and by reason of the 
fact that in OPM, under Mr. 
Knudsen, there is existing author- 
ity to regulate the production of 
automobiles during this emergency 
to make that production consistent 
with the requirements of the de- 
fense program, it seems unneces- 
sary and unwise to approach this 


Indianapolis the interior will be camry 


work in new defense plants, who’ 


THIS SAFETY TRUCK is headed for Indianapolis, where it will be used 
during the 500-mile automobile race at the S 
inspected before leaving Detroit by E. H. Perkins, left, president of Transporta- 
H. C. Doss, general sales manager of Ford Motor Co. 
The special body was built by Transportation Engineers on a Ford chassis. At 
ped with all the safety devices needed 
minary time trials. 


edway on Memorial Day. It was 





problem through taxation. Further- 
more, many of the secondary ob- 
jectives advanced as reasons for a 
high excise tax on automobiles, 
parts and accessories will auto- 
matically be solved through the 
direct curtailment method. 


“A tax provided in the revenue 
act would be less flexible than a 
direct curtailment method and if 
the secondary objectives of such a 
tax did not prove to be effected, 
it would be necessary to revise by 
legislation that revenue act. It 
would impose a terrific burden on 
this committee and on Congress to 
frequently revise revenue acts to 
meet changing conditions in pro- 
duction and consumer purchasing 
during such a fast moving emer- 
gency. Furthermore, when the de- 
fense effort has been completed 
and it becomes desirable in the 
public interest to immediately re- 
commence normal automobile pro- 
duction, it would be necessary to 
wait until Congress could repeal 
the high excise tax in order to 
make normal production possible. 


Tax Held Discriminatory 


“A selective excise tax always 
tends to be discriminatory as be- 
tween the taxed and _ untaxed 
goods. Furthermore, with a selec- 
tive tax which does not cover a 
wide range of articles competing 
for the customer’s dollar, . dis- 
crimination is emphasized. This ex- 
cise tax on automobiles as a luxury 
is unsound as the automobile is in 
no sense a luxury but is a vital 
form of transportation primarily 
used for business and commerce 
by the working man and the 
farmer. To put a very high tax on 
automobiles would greatly inten- 
sify the already existing dis- 
crimination and inequity of this 
tax, originating as an emergency 
tax and continuing year after year. 

“Furthermore, such a tax would 
be discriminatory within the auto- 
mobile industry as it would operate 
more harshly against the manu- 
facturers and dealers of all but the 
lowest priced cars. 


“All of the objections to an ex- 
cise tax upon new automobiles ap- 
ply with even greater force to the 
proposals made by some witnesses 
to this committee that an excise 
tax be imposed on used cars. The 
Treasury department recommenda- 
tions did not include any tax on 
used cars, and such a tax could 
not be looked on to raise revenue 
as it would be impossible to ad- 
minister. Furthermore, such a tax 
would lead used car owners into 
all sorts of devices to escape the 
tax and it would have the tendency 
to disrupt the normal trading and 
sale of used cars. None of the other 
suggested objectives could be ap- 
plied to used cars as they do not 
in any sense compete with any de- 
fense industry, no backlog of pur- 
chasing power could be built up as 


| 


these are deteriorating and con- | 


tinually diminishing articles, and 
as the use of automobiles is es- 
sential as has been pointed out, no 
impediment should be placed on 
their acquisition and continued 
use. 

Calls for Fair Deal 


“In conclusion, may I state, that 
we recognize that money must be 


raised for the defense program, ' 


that we are opposed to any excise 
tax on automobiles, automobile 
parts and accessories, tires, tubes, 
batteries and gasoline, as all of 
these are essential to a vital form 
of transportation, that in this 
emergency period excise taxes on 


Qualifying Trials 


Underway for 

































500-Mile Race j 


INDIANAPOLIS. — The 
rehearsal” for the 
of automobile racing opened here 
last Saturday as race drivers 
started qualification trials for the 
500-mile race at the Indianapolis 
motor speedway. 

Forty-two cars are to go to the 
line one by one and zoom around 
the track in the hope of winning 
one of the 33 starting positions in 
the race itself, to be held on May 
30. Several days are devoted to 
qualifying. 

All cars must average more than 
115 miles an hour in order to be 
eligible. The fastest car on the first 
day of time trials wins the pole 
position—inside place in the front 
row—which is considered the fa- 
vored spot. A trial consists of four 
laps around the 2% mile track, a 
total of 10 miles. The driver takes 
a warm-up lap, then raises hig 
hand as he comes thundering down 
to the starting line, indicating 
that he is starting his trial. 


An “electric” eye device and 
electric timer at the starting line 
in the center of the straightaway 
makes a precise recording of the 
driver’s time. A driver is permitted 
three qualifying attempts, but if he 
should complete four laps at 115 
miles per hour that trial must 
stand regardless of whether it is 
his first, second or third attempt. 


Favored for the pole position 
again this year is Rex Mays, the 
California “hot-foot,” who had the 
inside slot last year and took sec- 
ond money in the race. Mays him- 
self says he will go for the pole 
again and it may well be that the 
lean-jawed daredevil will pound 
out a new track record, since his 
car has been juiced up for even 
better performance than last year 
when he averaged better than 127 
miles an hour. 


these articles may be necessary for 
the additional revenue needed, but 
the rate of tax which should be 
imposed on these articles should 
bear a fair relation to other manu- 
factured goods, and that the auto- 
mobile industry should not be se- 7 
lected to bear a_é grossly dis- 
proportionate share of the ad- 
ditional cost in this emergency.” 


Those present at the session in 
addition to Cargile were: 

First vice-president Harry Som- 
mers, Atlanta; treasurer, D. E. 
Castles, St. Louis; secretary, Ar- 
thur E. Center, Springfield, Mass.; 
past president, Stanley H. Horner, 
Washington; A. J. Dingeman, Ox- 
nard, Calif.; D. G. Kelly, Grand 
Forks, N. D.; Herman Goodin, 
Huntington, Ind.; H. J. Kittrell, 
Mobile, Ala.; W. L. Mallon, New- 
ark, N. J.; Mrs. Bessie B. Phoenix, 
Raleigh, N. C., and C. B. Robert- 
son jr., Richmond, Va. 





























“No” on Spillage- 
“Yes”’ on Sales 


VENTALARM on a gasoline tank stops spill- 
age and puts an end to the wasted minutes, 





mileage and money that spillage causes. 
Therefore, when VENTALARM is standard 
equipment on a gas tank, it makes friends 


with filling attendants and car owners @ 
makes cars easier for manufacturers to sell. 
Put VENTALARM on your car and se 


VENTALARM 


SCULLY SIGNAL COMPANY 


91 FIRST ST. CAMBRIDGE, MASS. | 
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the 4th Dimension 
‘Deplorable’ Effects Cited; 


1 | Ford Renews Hour 
’ By Pete Wemhoff 











Ce F Warning 5 Gaus Wh be Dias Pickens ond 
— Adoption of advertising curtail- Gordon Gifford, young baritone 
ies” ment or abandonment as a general| who won his place on the Ford 
ere policy by leading advertisers would| program through an audition. 
@ have a “deplorable” effect on the a 
ers ae it i d edi-| Ford, which is in its 370th week 
the nation’s ocr iter & Publicher 11, |0f advertising on CBS, started 
li torially by Editor & Publisher. In “Sund Evening Hour” 
oF an editorial, entitled “Don’t Drop] /"Gotober, 1934 The accuunee 
the ae aaeete: © newspaper trade |) andled by McCann-Erickson, Inc. 
j : 
on “The increasing preeenee ~ Named 
, in ete Ss on ois en Gatien K-D Lamp Co., Cincinnati, has 
t of manufacture for the consumer|@Ppointed Keeling & Co. Inc., 
0 market. New taxation will reduce|Indianapolis, as advertising and 
the amount of money available for| merchandising counsel. 
han | urchase of consumer goods. The| Harold F. Griffin, newly ap- 
be combination may mean that the| Pointed sales manager of K-D, an- 
irst goods for sale will no more than|nounces that schedules in trade 
ole satisfy normal demands, so that| Papers will be increased and that 
ont manufacturers will have no sur-|@ more aggressive advertising and 
fa plus that must be disposed of by|Mmerchandising policy will be 
our sales efforts. adopted. 
{La 
4 “Some who have predicted that 
re situation have also feared that | Branch 
wn the financial officers of leading Ross Roy, Inc., Detroit, an- 
i advertisers may decide that ad- | nounces opening of a branch office 
“= vertising may be safely curtailed |in Seattle, in charge of Kirby Tor- 
or even dropped entirely until the |rance, Northwest advertising ex- 
and defense measures are completed. | ecutive. Offices are in the White- 
line It sounds plausible, but if that | Henry-Stuart Bldg. and will serve 
way becomes a general policy, the re- | clients of the agency in the five 
the sults on our economy will be de- | Northwestern states. 
a plorable. noeld not & In addition to the Seattle branch, 
115 “Advertising shou a . Ross Roy has a Los Angeles 
veal tailed. It is necessary to keep fresh| branch in charge of R. E. Johnson. 
t in the public mind the name of a| Alfred L. Goldblatt will be associ- 
“ company which is devoting all or/ated with the staff of Ross Roy’s 
t. most of its facilities to defense] goattle office. 
tion articles. It is also vital to the 
the maintenance of the press structure. Named 
the At no time in our history has the : s 
sec- need of strong newspapers, able to| Don C. Miller has been appointed 
im- meet any financial demands for|editor of Friends, Chevrolet owner 
pole extra service, been more evident.”|™Magazine, and a vice-president of 
the Motor City Publishing Co., it is 
und Extended —" by R. H. Crooker, pub- 
F isher. 
Be Ford Motor a a —— - Friends is a monthly picture 
rear contracts with Columbia Broad-| magazine mailed direct to Chevro- 
127 casting System for its Sunday |jet owners. Circulation of nearly a 
evening hour on 57 CBS stations.| million is cited by the magazine, 
sj The program will continue to be] now in its third year. 
for _ get yl  . or 
. mM. eac n - 
but tout of Ford motor cars, trucks, House 
be tractors, Mercury and Lincoln. Belnap and Thompson, Chicago, 
puld On Sunday, May 18, the company|a sales promotion concern doing 
nu- begins its “Summer Hour” in the|an extensive business with the au- 
uto- |) regular spot. Scheduled to lead the|tomotive industry, dedicated a 
S€-} Ford orchestra and chorus in the| permanent Detroit exhibit in the 
dis- § first of these summer concerts is| Whittier last week. The exhibit 
ad- Takes the form of on apettment 
ee furnished throughout with mer- 
1 in | chandise from the company’s prize 
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OUR LOCATION 








_ Abington is conven- 
iently located (see map 
above ). Its attractive rooms 
and suites are Detroit’s 
greatest values. Complete 
hotel service. Dining Room. 


Free parking. Near bus and 

street car. Rooms with bath 

from $3.00. Reasonable 
monthly rates. 


TL 


Wm. J. BAYER ® Pres. & Mgr. 
700 SEWARD *® DETROIT 


S BLOCKS NORTH OF GEN, MIRS. BLE 









book. 

This concern furnished prizes for 
the “All Out” contest ended May 
10, conducted by the Chrysler Sales 
division. Virtually every salesman 
in the Chrysler dealer body won a 
prize in this contest. 


Joins 

Chek-Chart Corp., Chicago, an- 
nounces the appointment of William 
C. Callahan as managing editor. 
Callahan recently served as editor 
of Automobile Topics, and previous 
to that was managing editor of 
AUTOMOTIVE NEws. 


Chek-Chart also announces the 
addition to its editorial staff of 
Thomas M. Ephgrave, formerly in 
advertising and sales promotion 
work in Chicago. 


Notes 


A. Keith Fowler resigns as ad- 
vertising service manager of 
Fortune. 


W. C. Pinkerton, for the past six 
years assistant technical editor of 
Chemical Engineering catalog, has 
resigned to join the Monel and 
Rolled Nickel advertising depart- 
ment of International Nickel Co. 


June 16 is the date set for pub- 
lication of “Profitable Publicity” 
by Henry F. Woods jr., publicity 
director of McCann- Erickson 
agency. Book being issued by Dor- 
set House, New York. 


R. C. McKee, assistant advertis- 
ing manager of Standard Oil Co., 
has been ordered to active duty as 
a lieutenant, junior grade, in the 
Navy. For the immediate future 
McKee’s duties will be handled by 
internal re-arrangements. 








To feel the pulse of the industry 
consistent reading of Automotive News 
is a necessity. 
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Sales, Inc., 
Chrysler Sales Corp., and 


CHICAGO. — Trucks hauled 63.7 
percent of the livestock tonnage ar- 
riving at markets in 1940, setting a 
new high record. Gains in both the 
number of head and tonnage of 
meat animals from farms to ter- 
minal markets were sharpest in 
recent years, according to Corn 
Belt Farm Dailies, the publications 
of the livestock industry. 


A total of 7,772,000 tons of meat 
animals were marketed by truck, 
a gain of 1,310,000 tons over the 
previous year. It is estimated 2,- 
843,500 trucks unloaded $1,120,000,- 
000 worth of cattle, hogs and sheep 
at the markets. While hogs lead in 
numbers, the cattle tonnage is con- 
siderably higher. 

Trucks hauled nearly 5,500,000 
more head of stock in 1940 than in 
the previous year. It would have 
taken 730,000 rail cars to transport 
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AT FORMAL OPENING last week of Belnap and Thompson’s new “Prize 
Home”’ in Detroit’s Whittier hotel were, left to right, L. DeLiguori of Chrysler- 
Detroit Co.; Adam A. Ostrowski, prize-winning salesman for Margolis Auto 
Hamtramck, Mich.; John Caron, sales promotion manager of 
F. H. Wellman, salesman for Margolis. The entire 
home is furnished with prizes proved most popular among salesmen and their 
families in contests conducted by clients of Belnap and Thompson. 


Livestock Hauling by Trucks 
Sets New High Mark in 1940 


the stock that rode to market via 


A distance of 125 miles is esti- 
mated for the average truck haul. 
Some trips of 900 miles are made 
with stock from farms and ranches 
to market destination. 

Convenience, economy and speed 
of the motor truck, coupled with 
good roads and the opportunity to 
take advantage of favorable price 
swings at the markets, contribute 
to the popular use of truck trans- 
portation. Present day marketing 
in sharp contrast with that 
earlier period when drovers moved 
cattle overland on the hoof and 
took weeks or months to reach the 
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Moock Addresses 
Spring Meeting Of 


Sales Executives 


DETROIT.—“It is not the high 
cost of selling, but rather the high 
cost of not selling that modern 
business must 
seek to reduce,” 
Harry G. Moock, 
vice - president of 
Plymouth told the 
National Society 
of Sales Training 
Executives during 
their annual 
spring session at 
the Hotel Statler 
here last week. 

Moock was De- 
troit convention 
chairman and as- 
sisted Odin Thomas, president of 
the society, in arranging this year’s 
gathering of sales training experts 
from leading manufacturing com- 
panies throughout the U. S. Besides 
Moock, other discussion leaders for 
various topics on the agenda in- 
cluded A. A. Hood of Johns-Man- 
ville Co., R. G. Leavitt of Ralston- 
Purina and W. W. Powell of the 
Hoover Co. A. H. Motley, vice- 
president of Crowell-Collier, 
main speaker at the annual ban- i 
quet last Friday night. i 

“Sales effort that fails to sell is i 
a boondoggling item of needless | 
expense, and must be guarded 
against as carefully as waste of 
materials at the factory end,” | 
Moock said. i 

“All-out credit and honors must i 
go to the engineering, production, 
financial and management geniuses 
who have put America ahead of 
the rest of the world in providing 
quality goods and services on a 
quantity basis at ever lower price. 

“Yet no one knows better,” he 
said, “than modern management 
today, that it either must sell—or 
else production lines hesitate, and 
finally stop.” 
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Science Adapts Carnival 
Machine Idea To Test 
Bearing Seals 
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By A. H. Allen 


IT IS unfortunate, in the opin- 
ion of some factory officials, that 
the belief is getting around the 
country that 1942 models are go- 
ing to suffer because of materials 
substitutions arising out of short- 
ages created by the defense pro- 
gram. One leading top executive 
points out that engineers, chemists 
and metallurgists are working con- 
stantly on improved materials for 
use in automobiles, and that any 
enforced changes will result in 
better, not inferior materials for 
automobiles. 

og * ok 

As he explains it, take a 1915 
model car and put it alongside a 
1941 model and you will find 
practically no materials in the 
former which have been carried 
through unchanged into the lat- 
ter. Constant change and im- 
provement has meant a complete 


replacement throughout the car. 
oe * ae 


Chrysler Busy 


On Plastics 

JOHN KOONS, head of the plas- 
tic department at Chrysler-Jeffer- 
son plant, is a busy man these 
days. His staff of 50-60 men is cur- 
rently turning out plastic parts for 
Chrysler cars at peak capacity of 
25,000 pieces a day. Parts are 
chiefly interior decorative pieces, 
molded under heat and pressure 
from Tenite supplied by Tennessee- 
Eastman Corp. 

* * * 

Before molding, the plastic, re- 
ceived in the form of coarse 
granules, is mixed to the proper 
color in electric mixers, much 


like paint is mixed from different 





The Highly Improved LACQUERWAX... 
the result of 8 years intensive research 
- « « the modern way to perpetual car 
beauty. LACQUERWAX, the famous cello- 
Phane-like auto finish protection is fortified 
to resist the unprecedented temperature of 
375°. It’s weatherproof, waterproof, sun- 
Proof and spotproof. LACQUERWAX, the 
only product of its kind is the world’s best 
protection for auto finishes. 5 times easier 
and faster to apply than old style paste 
wax and lasts for months. 


Ask your Jobber Salesman for LACQUER- 
WAX and LACQUER CLEANER, its com- 
Panion product—in fast moving, customer 
size cans, for sale at the pumps, and in 
economical gallon units for your waxing 
department. Double your profits and add 
delighted customers with these fast work- 
ing beauty protection products . . . accept 
the low cost trial offer NOW! 


INVESTIGATE 





LACQUERWAX COMPANY 
HARTFORD, CONN. 
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basic colors. For example, a 
neutral mottled shade, currently 
in use, is produced by combining 
70 pounds of yellow, 9 pounds 
of ivory, 1% pounds of green and 
2% pounds of brown. The yellow 
material flows under heat faster 
than the other shades, thus mak- 
ing the ivory, green and brown 
stond out more definitely in the 
final pattern. 
ok * 

Once mixed, the plastic powder 
is fed into the hopper of a hy- 
draulic press, equipped with an oil 
heating device to bring the mate- 
rial to temperature of 450-500 de- 
grees Fahr., or to a consistency of 
“well-chewed gum” before it is 
forced into the dies. Thirty-five 
seconds after the material is intro- 
duced into the dies, the finished 
piece is extracted from them, hav- 


ing “set” into finished shape. 
+ ok a 


Puts Power Loss 


At 6 Percent 

RECENT discussion by a promi- 
nent automobile company execu- 
tive on the subject of fluid drives 
and automatic transmissions indi- 
cated that at least a part of the 
industry considers these auxiliaries 
as still definitely luxury items— 
worthwhile additions for the “high 
quality” car buyer but as yet not 
in the class of essentials for the 
average driver. This same execu- 
tive also stated that a decrease of 
up to 6 percent in gasoline econ- 
omy must be expected with the 
car using a fluid clutch, resulting 
from the slip always present, even 
though only momentary, as _ the 
driven member takes hold. 

K * +” 

The question may be asked: 
Where does this 6 percent loss in 
power go? Answer is that it must 
be dissipated in heating up the 
fluid in the coupling, the only 
place it could go if it is not 
transmitted to the driveshaft. 
Energy, once released, may be 
changed in form, but it never 
disappears, so this power loss is 
transformed into heat which is 
radiated from the housing of the 
drive. 

* * * 

Popularity of the fluid drive and 
the Hydra-Matic transmission cer- 
tainly has been demonstrated con- 
vincingly. Olds has built over 100,- 
000 of the latter, while large num- 
bers of Dodge, De Soto and Chrys- 
ler sales include the former equip- 
ment. It seems almost certain that 
other car builders will offer some 
variation of this type of drive— 
fluid coupling plas either full auto- 
matic or semiautomatic transmis- 
sion—on 1942 models. Inability to 
get delivery of gear-cutting equip- 
ment would suggest the likelihood 
of the semiautomatic or even the 
present conventional transmission 
being used in conjunction with the 
“grapefruit” clutch. 


Transfer Employes 
MUSKEGON, Mich.—Sixty employes 
of the Hercules Motor Corp. will be 
transferred to the Continental Motors 
Corp. soon. As yet there has been no 


official announcement, but it is ru- 
mored that the Muskegon plant will 
be discontinued by the end of April 


and the main factory in Canton, O., 
expanded. 








For a fresh automotive viewpoint, 
read George M. Slocum’s ‘“‘A Word in 
De oe 











How Speed Wastes 


coment nd eins 
687, 387. “77% 
CRADE CRADE CRADE 












OF 7. 


CFALE 


HOW SPEED wastes gasoline. Few motorists obtain the fuel economy of 
which their cars are capable, recent “mileage efficiency” tests conducted by 
Plymouth experts reveal. Here’s an illustration of power and fuel losses at 
higher speeds in overcoming wind resistance alone—averaged out for several 
popular makes of automobile. At 80 miles per hour, wind resistance alone uses 
up 48 horsepower—equivalent to climbing an imaginary 6.8 percent incline. 


At 40 miles 
eighth, or six horsepower. 


Foreboding ? 


er hour—or half the speed—such loss is reduced to only one- 


Standardized ‘Economy’ Cars 


Likely Under Canadian Edict 


Special to Automotive News 

MONTREAL —Following an- 
nouncement May 9 that Canadian 
car makers (trucks excepted) must 
reduce by 20 percent the foreign 
content in their products, negotia- 
tions got under way with a view of 
standardizing color schemes, up- 
holstery finishes and other features, 
which would mean lowered pro- 
duction costs and release for war 
work machine tools and skilled la- 
bor in many lines. 

John H. Berry, motor vehicle 
controller, who announced the 20 
percent reduction as a means of 


U.S. Firms Urged 
To Fill Proportion 
Of Export Orders 


NEW YORK.—Filling of export 
orders in normal proportion to do- 
mestic trade, especially as con- 
cerns South America, was urged 
upon American manufacturers by 
the international committee of 
National Standard Parts Assn., in 
mid-year session here Thursday. 
The group voted to circularize its 
membership along that line and 
added that similar policies in other 
lines would help insure post-war 
business. 

Many producers, it was stated, 
are using available non-defense 
material on productive capacity to 
fill only domestic orders while es- 
tablished customers in South 
America and elsewhere are left 
without any supplies whatever. 


“It would seem only just that 
available supplies be divided on an 
equitable basis between foreign 
and domestic orders,’ it was as- 
serted by Noah Van Cleef, of Chi- 
cago, committee chairman. “If a 
company sold 20 percent of its 
volume abroad in pre-war days, it 
should follow that percentage in 
allocating available output under 
present conditions. Resentment 
among customers abroad at fail- 
ure to meet their needs during 
this emergency will be carried over 
into the post-war era as it was 
after the last war, unless manu- 
facturers give attention to the 
problem.” 
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UNDERGOING tests at Fort Myer, Va., this new ‘“‘trackless’”’ tank, mounted 


on heavy duty Firestone ground 
reconnaissance purposes. 


grip 


pneumatic tires, may be adopted for 


After the new defense machine was witnessed in 


action by high Army officials and Secretary of War Stimson, preliminary re- 
ports indicated that the rubber-tired tank might be altered to carry more 


armament. 
under gun fire. 


Bullet-proof tires and tubes enable these new units to operate 


conserving foreign exchange dur- 
ing the war, said that the manu- 
facturers may produce “economy” 
cars which have a low foreign 
parts content and thereby avoid a 
20 percent reduction in car output. 
He also expressed the belief that 
car makers would cut down on the 
number of types of cars produced, 
eliminating many of the “special” 
and “deluxe” models which would 
eat up a goodly share of their 
production points. 

A motor vehicle manufacturer 
must obtain licenses from the con- 
troller by May 31, it is stipulated 
in anéther order. The two orders 
leave automobile production for 
war requirements unaffected and 
concern only cars to be sold to the 
public. 

“Retail sales of automobiles in 
Canada for the first three months 
of 1941 were as great as in the 
same period of 1940,” Berry said. 
“This cannot continue. Canada 
needs every dollar of foreign cur- 
rency she can get for the purchase 
of vital war supplies, and she needs 
every ounce of productive capacity 
which her industries possess. We 
hope to assist these aims by re- 
stricting the production of private 
automobiles.” 

Berry said that three automo- 
bile manufacturers in Canada, 
Chrysler Corp., Ford Motors and 
General Motors had been allotted 
quotas for the period Apr. 1 to 
Dec. 31, 1941. These quotas are 
based on production points, which 
are in turn based on the foreign 
currency content in cars produced, 
and the companies are prohibited 


from exceeding the production 
points allotted to them. 
“To begin with,” Berry said, 


“the reduction in output of auto- 
mobiles will mean a 20 percent 
saving in foreign exchange. It 
will also release machine tools and 
skilled labor for vital war work. 
Indirectly, the order should induce 
manufacturers to concentrate upon 
the production of low cost trans- 
portation, rather than upon luxury 
models. The foreign exchange con- 
tent in a luxury car might be five 
times as great as that in a car of 
the low-priced popular class. In 
this particular case, the manufac- 
turer will have the choice of build- 
ing one luxury car or five low- 
priced cars, and it seems probable 
that he would conserve his quota 
of production points by building 
the cheap models.” 


Goodyear Announces 
Changes in Personnel 


AKRON.—A three-way personnel 
shift in sales and advertising di- 
vision of Goodyear Tire & Rubber 
Co. has been announced by Fred 
W. Climer, personnel director. 

Butler Doolittle moves from the 
position of sales promotion man- 
ager to manager of car and home 
supplies; Lee J. Bornhofen will 
succeed Doolittle while Galen G. 
Cartwright, who has_ supervised 
mechanical goods, shoe products, 
flooring, Airfoam and Pliofilm ad- 
vertising service, replaces Born- 
hofen. 





= >-~ |Steel Production 


Rebounds to Near 
100% of Capacity 


NEW YORK.—The nation’s steel 
industry turned out metal last week 
at a rate of 99.2 percent of capacity, 
a gain of 2.4 points over the pre- 
vious week’s rate, the American 
Tron & Steel Institute estimated 
last week. 


At the new rate, mills will be 
within .6 of 1 percent of the year’s 
highest rate, reached in March but 
later cut due to the coal production 


stoppage, now settled. 
* * * 


Youngstown Rate 


In Comeback 

YOUNGSTOWN, O.—Steel plants 
in this area were almost back to 
normal last week with operations 
at approximately 97 percent, a 
gain of two points over the pre- 
vious week. 

Taken out of production two 
weeks ago because of shortage of 
fuel due to the bituminous coal 
strike, the National Tube Co.’s fifth 
blast furnace resumed operations 
last week. 

Steel for civilian needs may soon 
reach the vanishing point, and by 
the year-end the ordinary citizen 
may find procurement of goods in- 
volving steel most difficult, some 
operators here are predicting. It 
is also predicted that automobile 
makers will be fortunate to get 50 
percent of their 1941 model ton- 
nages. 


Dodge Sales Heads 
Contacting Field 


DETROIT.—Dodge sales execu- 
tives are visiting the company’s 
various regional offices, conferring 
with field personnel and dealers, 
and looking into trade trends and 
market conditions. 

General Sales Manager Frank J. 
Timmens, has just returned from 
a swing through Pacific Coast sec- 
tions. Assistant General Sales Man- 
ager E. J. Poag, is on a flying trip 
through New York state from 
where he reports business good 
and prospects bright for the fu- 
ture. 

Assistant General Sales Manager 
J. W. Hutchins, is holding a series 
of Dodge field organization and 
dealer conferences in New York 
whence he will go on a similar 
errand to Boston. Sales Supervisor 
Louis Ouellette, is keeping in close 
touch with southeastern dealers 
and is scheduled to be in Louis- 
ville next week. 

Appointment of H. E. Berrell as 
manager of the Minnesota region, 
replacing G. V. Kiefer, who has 
been transferred as district man- 
ager to Sioux City, was also an- 
nounced. 


IAA Reelects Murgittroyd; 
Membership Gain Noted 


SPOKANE.—W. H. Murgittroyd 
was reelected to serve his 12th 
term as president of the board of 
trustees of the Inland Automobile 
Assn. 

Samuel P. Weaver and Lawrence 
H. Brown were chosen as vice- 
presidents. F. L. Crowe, secretary- 
treasurer and David C. Guilbert 
manager, were also reelected. A 6 
percent membership increase was 
announced by Guilbert in his an- 
nual report. 





yet unobtrusive service. Com- 
plete facilities and accommoda- 
tions. Cuisine that delights the 
epicure. An atmosphere of 
friendly hospitality. These char- 
acteristics endear the Bellevue 
to experienced travelers. 


BELLEVUE 
STRATFORD 


IN PHILADELPHIA 


ONE OF THE FEW FAMOUS 


Claude H. Bennett, General Manager 
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| Week’s s Output Takes Slight Decline to 124,343 Units — 





AN’s Production Estimate 
(U. S. and Canada) 

















WEEKS ENDED MAY 17, MAY 10 
Jan.1 Jan.1 
Week Same Week May 

Ended Week Ended to Mayi18 May 17 

May17 1940 May10 Date 1940*  1941* 
GENERAL MOTORS .. 50,240 44,938 55,742 128,236 841,367 1,045,295 
hevrolety .... 1.2.00 28,545 26,962 31,557 72,724 506,598 599,292 
Bloke occ sccccccccese 6,545 6,559 8,738 18,755 129,774 168,704 
DIRS « cccccccsewces 7,855 5,672 7,848 18,887 99,318 138,520 
Oldsmobile .......... 6,010 4,894 6,001 14,401 89,260 114,609 
ING ov ccc venes 1,285 851 1,598 3,519 16,417 29,170 
CHRYSLER ........... 25,910 19,018 29,359 66,757 462,182 551,102 
Plymouth} ........... 13,785 9,622 18,7386 32,867 225,442 262,478 
MDT. 0-6.6.6s-0b.0.040,607 5,530 5,763 9,024 18,162 145,188 167,639 
Ceveler on... cevess 8,995 2,031 8,998 9,482 52,652 172,886 
OUD Kvcsccccvecece 2,600 1,602 2,606 6,246 38,900 48,649 
RD. ss cscovcseccecees 31,200 19,160 31,100 74,460 428,941 444,165 
BET sc cv eersvveesse 26,800 16,980 26,800 64,000 371,351 381,689 
Mercury ...........-- 3,800 1,700 8,800 9,160 44,085 63,127 
ee _ OC eee 600 480 500 1,300 13,505 9,349 
STUDEBAKER ...... 3,040 2,240 3,063 7,293 49,056 50,398 
beibes sans cbiteen oe 2,400 1,553 2,227 5,499 27,318 40,075 
TEIONY = cccvcccccese 1,320 1,395 2,183 4,375 32,612 38,408 
oe. bitisadeieas 1,450 1,772 1,482 8,388 38,824 24,270 
WILLYST ............. 848 1,373 873 2,097 12,511 11,157 
MISCELLANEOUS+ 7,935 6,490 7,923 19,026 182,587 157,510 
BOTA... ccscsvicies 124,348 97,989 133,902 312,011 2,019,928 2,358,285 
*Revised. tIncludes trucks. Miscellaneous includes Crosley, Henney, 


Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, Inter- 
national, Mack, Reo, Sterling, White, Bantam, etc. 





Automobile Registrations 
Climb in Massachusetts 


BOSTON. — Motor Registrar 
Frank A. Goodwin reports that for 
the first quarter of 1941, 837,180 
registrations were issued of which 
740,436 were cars and 96,744 were 


trucks. In 1940 for the same pe- 
riod there were 664,101 cars and 
93,295 trucks totaling 757,396 units. 

In March, 1940, 50,419 vehicles 
were registered, comprising 47,053 
cars and 3,366 trucks. This year, 
March registrations showed 62,317 
cars and 3,850 trucks for a total of 
66,167. 


Labor Difficulties 
On Wholesale Basis 
Force Curtailment 


DETROIT.—With labor difficul- 
ties upsetting final assembly sched- 
ules in several divisions of the in- 


dustry, last 
AUTOMOTIVE NEWS week's total 
Production Estimate 


production of 
new cars and 
trucks declined 
to 124,343 units. 
This compares 
with 133902 
new cars and 
trucks assem- 
bled in the pre- 
vious week, 
while a year 
ago in the like 
period 97,939 
vehicles were 
turned out. 
General Mo- 
tors divisions 
were hardest 
hit by labor 
walkouts last 
& week with Chev- 
rolet and Buick 
plants in Flint 
and Cadillac in Detroit all forced 
to close last Thursday by wildcat 
strikes. This dropped the GM total 
output for the week to 50,240 new 
ears and trucks, which compares 
with the previous week’s output of 
55,742. In the comparable period 
last year, 44,938 vehicles were as- 
sembled. 
In the Chrysler group, Dodge 
was forced to curtail production 
last Tuesday due to a strike at the 
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Passenger Car Registrations 


Two Months, plus 47 States for March, plus 
12 States for April 














March “a % 1940 % 
to March 1941 of 1940 Unit 
Date Pos. 1941 intend Pos. 1940 Industry Pos. Gain 

Chevrolet ....101,197 1 266,930 24.5 1 213,824 25.2 1 53,106 
WUEG. sec vvesss 62,517 2 180,009 16.6 2 140,622 16.5 2 39,387 
Plymouth 48,499 3 129,225 11.9 3 108,612 12.8 3 20,613 
eee 34,057 4 92,743 85 4 69,641 8.2 4 23,102 
Pontiac: ..... 33,741 5 87,196 8.1 56 565,161 65 6 32,085 
Oldsmobile 25,029 6 £70,113 6.4 6 47,867 5.6 7 22,246 
Dodge ....... 21,640 7 58,558 5.4 7 53,793 63 6 4,765 
Chrysler ..... 15,128 8 39,836 3.7 8 25,240 29 8 14,596 
Studebaker .. 10,080 9 27,817 26 9 24,179 28 9 3.638 
Mercury ..... 8,410 12 23,936 2.2 10 21,397 2.55 10 2,539 
BVO, cccccces 9,128 10 23,438 2.1 11 # 14,290 1.7 14 9,148 
De Soto ..... 8,809 11 22,988 2.0 12 17,773 21 138 = .65,215 
Hudson ...... 7,075 13 19,357 18 18 19,293 2.3 11 64 
Cadillac ..... 6,058 15 17,393 16 14 8,761 1.0 15 8,632 
Packard ..... 6,295 14 16,358 1.5 15 18,055 2.2 12 1,697* 
Willys ....... 2,119 16 5,390 5 16 5,465 We. 27 75* 
Lincoln ...... 1,776 17 5,325 5 17 5,719 -71 16 394* 
Miscellaneous 402 1,188 st 654 .08 534 

TOTAL..... 401,960 1,087,800 100% 850,346 100% 237,454 


*Loss 

tIncluded in the 1941 
Chrysler 2 
Buick 21; Chevrolet 406; 
Hudson 65; Packard 7; Studebaker 1. 


New Haven (Mich.) foundry which 
caused a shortage of cylinder 
blocks, but was able to resume in 
the latter part of the week when 
the strike was settled. This dropped 
total output for the Chrysler group 
to 25,910 units which contrasts 
with the previous week’s total pro- 
duction of 29,359 vehicles and 19,- 
018 units assembled in the same 
period of 1940. 

With Ford maintaining its six- 
day operation this week, Ford 
group total hit 31,200 vehicles 





New Commercial Car Registrations, 12 States for April ’41-’40 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 


STATES 
741 
Arkansas atl | | az 
Delawa 41) 1 4 
or ss 
Dist. of Col. al 1 i 
Hinoi °41| 7 1196} 
— 40. at 957| 
— “401 i | El 
New Jersey °41 34| 
°40 % 5] ro 
New Mexico an ” 
North Dakota oa | | 122| 
136| 
South Carolina sai 4| | 3238) 
°40 358 
South Dakota oan | = 
Utah 41) | | 131| 
*40| | 91} 
West Virginia *41 | | 305| 
"40 318} 
Total 12 States *41 i | 4124 
for April "40 26 3492 
*Total °41| 587 497| 61601 
to Date "40| 399 339] 50194 
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«| % be i 
3/8] @ f 8 
Eilgizis é s |'2 
e|o|l#| & : e| a) ele 
| él | Sela] | 
{21 | a ie se 
: ‘ x 4 Se& kb rremm 
82) sa 134, 3| 571 28 35 16 23 
60) i| 3 1 947| 217] 2] 4651 17 58 | *| 
10| | = 338 5| 132 13 10 2 
a | | | 3301 Hl 186) 3| 28 | a 3| 
26| ia 9| 521); 150, 3) 301 96 26 5 8 49 
33 13) 161) j 279| 106 3| 148 33 4| | {| 3 
1| 22| | 134 St 1 $I Hy 2 ‘| 
1) 30) | _108 27 39 2 
1 | 18] | 104! 16 | 141 | 4 1| 5| | 
1 | 33] | 95| 12 | 79 | ce | 
2| 93) 3s 53 73 13 a .. 9} 
1) | 74| | 42 1| 65 | 10 | 9} 
1 + | “si 3 | 105 | 1| i | 
1 86 33 | 82 4| | 
le yee et 
6 ae 2| 216 51, 3) 100 1 3 — -—. 4 s| a 
7 101 2| _ 238 41| 1] 101 2 28 | 
141 36| 962 20) grail 679| 18) 1707) 164) 148) 29) 68; 146) 
107 15| ‘972 22| 2900) 659) 10) 1301) 70| _168) | 17| 83| 
1596 550| 14579 384| 53072| 18961| 288| 24603) 2140| 2749] 337| 886] Ere 
1636 454| 14716 438) 42083| 9657| 198] 18171) 1581] 2583) 21 345| 1396 


*Includes 47 states for March plus 12 states for April. 
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-} STATES 
Hl a|é 
5 E 
i | 1223 |'41 Arkansas 
5 889)|’40 
7 i 237|’41 Delaware 
1 185|'40 
| 281/’41 Dist. of Col. 
3}. 164/’40 
11 15| 3291)/’41 Illinois 
11 5|_ _3107/’40 
| 1095 |’41 Kansas 
3 1| 1333)’40 
4 ¢ ae a New Jersey 
10 1276|'40 
| | 431)'41 New Mexico 
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figures are Federal 
incomplete); Dodge 16 (incomplete); Plymouth 23 
dsmobile 8; 


overnment cares as follows: 
Ceccmnmeene ; 


Pontiac 39; Ford 1,802; Mercury 1; 


which compares with the previous 
week’s production of 31,100 new 
cars and trucks. Total production 
in the same week of 1940 was 19,- 
160 units. 

In the independent group, all 
were holding steady with the ex- 
ception of Hudson, where a UAW- 
a strike was called last Thurs- 

ay. 


Truck Top Ten 
First Ten in Registrations as 
Reported in AN Today: 
1941 


Pos. Make 


1—61,601 Chevrolet 
2—53,072 Ford 
3—24,603 Internat] 


4—18,964 G. M. C. 
5—14,579 Dodge 
6— 2,904 White 
I— 2,749 Plymouth 2,588— 6 
8— 2,140 Mack 1,581— 8 
9— 1,596 DiamondT 1,6386— 7 
10— ~—886-Studebaker 345—10 
Total All Makes 
186,606 145,491 


Plant Activity 


(Week Ending May 17) 
OUTPUT UNITS WORKING 
Buick....... drop; 6,545, three days 
Cadillac..... drop; 1,285, three days 
Chevrolet..drop; 28,545, three days 





Chrysler. ...steady; 3,995, five days 
De Soto.....steady; 2,600, five days 
Dodge....... drop; 5,530, three days 
Ford....... steady; 26,800, six days 
Hudson..... drop; 1,320, three days 
Lincoln....... steady; 600, six days 
Mercury....steady; 3,800, six days 
We caad steady; 2,400, five days 


Oldsmobile. .steady; 6,010, five days 
Packard....steady; 1,450, five days 
Plymouth. .steady; 13,785, five days 

Pontiac..... steady; 7,855, five days 
Studebaker. . steady; 3,040, five days 
Willys....... steady; 848, ‘four days 





New Passenger Car Registrations, 12 States for April, 1941-1940 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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"42 ASI Show to be Held in Atlantic City, Feb. 23-28 





Switch from Chicago Pier 


Is Made After Five Years 


CLEVELAND.—Pursuant to the 
signing of an agreement among 
the three sponsoring associations 
to hold an Automotive Service In- 
dustries show, the joint operating 
committee has announced the 
scheduling of such a show for At- 
lantic City Feb. 23-28, 1942, 

The first step toward the next 









Quaint Quirks 
That Build 
Business 


Direct mail letters of a selective 
and semi-individualized nature are 
used with considerable success by 
Stonehouse Motors Ltd. (Chevrolet- 
Oldsmobile), Vancouver, B. C., in 
the promotion of used cars. For 
example, the owner of a 1936 or 
37 Oldsmobile is encouraged to 
step up into the ’38 or '39 class by 
an individually typed letter ad- 
dressed personally to him and re- 
ferring to a car in the newer year’s 
model which is now on display on 
the used car lot of the company. 
The letter gives a few details about 
the car such as the attractive con- 
dition of its upholstery, the com- 
paratively little worn state of its 
tires, the fact that it is mechan- 
ically in first-class condition and 
possibly its mileage. 


* * * 
Cullen-Thompson Motor Co. 
(Chrysler-Plymouth), Denver, re- 


cently increased business in its 
used car department by carrying 
out a “We Want a Name” contest. 
Large newspaper advertisements 
were used to place the event be- 
fore the general public. One ad 
said in part: 

“Haven’t you wondered why a 
better name than used car has not 
been found to describe a perfectly 
good automobile? Frankly, we 
have, too! Especially when we see 
splendid late model cars of low 
mileage . . . with thousands and 
thousands of dependable, carefree 
miles in them that the previous 
owner failed to take advantage of 
because he wanted one of the new 
1941 models. Many of these cars 
were originally purchased from us 
—serviced regularly and carefully 
in our own service department. 
They were traded in on new 
Chryslers and Plymouths and are 
thoroughly reconditioned and test- 
ed before being offered by our sales 
department. Honestly, we believe 
they deserve a better name than 
the ordinary term used cars. 


Ala Assembly Line 

INDIANAPOLIS.—North Side Chev- 
rolet, Inc., here has opened its modern 
reconditioning plant. The plant adopted 
the assembly line method used by auto- 
mobile manufacturers. From the motor 
repair department the cars move down 
the line and when they are ready to 
go have been greased, washed and are 
in first class condition. 


Hoffman Named 
CHICAGO.—Alfred Kauffmann, Link- 
Belt Co. president, has announced that 
the board of directors has elected 


Ralph M. Hoffman a_ vice-president, 
delegating to him the general direction 
and supervision of sales. 





show was the signing of a presi- 
dents’ agreement, in which Motor 
& Equipment Manufacturers Assn., 
National Standard Parts Assn., and 
Motor & Equipment Wholesalers 
Assn. expressed their intention of 
cooperating in the holding of a 
trade exposition and in setting up 
the basic arrangements therefor. 

The committee for this year is 
composed of the following: 

MEMA: J. M. Spangler, New 
York; R. D. Black, Towson, Md.; 
C. P. Brewster, Lancaster, Pa.; B. 
G. Close, St. Louis. 

NSPA: J. E. Adams, Toledo, O.; 
W. J. Menghini, Springfield, Ill.; D. 
H. Teetor, Hagerstown, Ind.; M. F. 
Wible, Greensburg, Pa. 

MEWA: G. E. Johnson, Roanoke, 
Va.; C. E. Owen, Tyler, Tex.; F. 
G. Stewart, Washington; W. F. 
Wilkerson, Casper, Wyo. 

The committee elected J. M. 
Spangler, chairman, and M. F. 
Wible, vice-chairman. Sub - com - 
mittees were appointed on cre- 
dentials, publicity, disbursements, 
space contracts, badges and time 
place for holding the show. The 
committee also named A. B. Coff- 
man of Chicago to act as manager, 
and Herbert Buckman of Cleve- 
land as secretary of the joint oper- 
ating committee. 

Location of the show in Atlantic 
City, after five years in Chicago, 
was decided upon in the light of 
reaching again, after such a pe- 
riod of years, into that important 
section of the maintenance and 
supply market. 


Bendix Announces 
New Sales Program 


SOUTH BEND. — Bendix Prod- 
ucts division is currently announc- 
ing its new merchandising pro- 
gram for Bendix Brakes. The com- 
pany states that the program is 
aimed, first to provide service men 
with the basic principles of selling 
brake service and, second to pre- 
sent the Bendix line, as a whole, 
to the field. 

In commenting on the new pro- 
gram, C. W. Butterfield, service 
sales manager, said, “Brake service 
men will find the plan of real help 
in planning their current sales 
activities. Those adopting the plan 
may expect to receive their share 
of the huge brake business which 
the present market offers.” 


Increase Noted in Sales 
Of Cadillac Accessories 


DETROIT.—Greater appreciation 
of driving safety is reflected in the 
sales of Cadillac accessories this 
year, W. A. Houser, general parts 
and service manager, announced 
last week. 

“Every accessory list presents a 
few items that, while rarely in 
operation, are of distinct advantage 
under certain driving conditions,” 
said Houser. “One of these in the 
Cadillac field is the automatic 
windshield washer, which sprays 
water over the windshield at the 
release of a dash button. Currently 
we are equipping one Cadillac in 
three with this device.” 


“ALWAYS HAVE a pencil ready to write an order for a new Lincoln car,” 


says Tom Poor, 
carries a pencil behind 


menneer of Olathe Motors, Olathe, Kans., who habituaily 
is ear. He sold the idea to—and provided pencils for— 


100 Lincoln dealers of the Kansas City area who had come to Detroit in a nine- 
car special train last week to conduct a driveout of 62 Lincoln cars. Poor is 
shown, left, accompanied by W. L. Cress, right, Lincoln and Mercury division 


manager of the 


ansas City branch of the Ford Motor Co., and Harry C. 


Crimmins of the Lincoln and Mercury home office sales department, (complete 
with pencils) strolling near the Ford Rotunda at Dearborn while the driveout 
group was making a tour of the Ford industries. 


My First Sale 
“T STARTED selling automobiles in 1912 for a firm that was state 
distributor for Fords,” recalls W. S. Edwards, Edwards Motor 
Co. (Chevrolet), Birmingham, Ala. “My first prospect was the 
operator of a small saw mill on the north side of Birmingham. 
“When I arrived at his plant about 9 a. m., I was told that he 
was in the mill looking after some repairs. 
When I found him, he was sitting on the floor 
making the repairs to a conveyor chain. Being 
new at selling, I had no better judgment than 
to approach him, although I could see that he 
was very busy and annoyed. This first approach 
only created resentment on his part and he said 
he did not care to talk to me; first, because he 
was busy; second, because he had asked my firm 
to advise him just as soon as they received a 
roadster and this had been about six weeks prior 
to this time, and third, because he had already 

bought another car. 


W. S. Edwards “I took these 


reasons one at a time and tried 


to overcome them. First I realized I had to get 
him in a better humor and by helping him with his repairs which 
were completed in about 30 minutes, I was able to get him to 
warm up to my conversation a little. I then told him that he should 
have no hard feelings toward my company, since the only roadster 
they had received before this, had been sold before it was received. 
That they had instructed me to see him the very first thing since 
he was interested in a roadster; and that I had just gone to work 
for them. After about an hour’s time, I had succeeded in getting 
him in a friendly frame of mind and then all he would say was 


that he had already bought and 
on another car. 


that he had made a $25 deposit 


“I then asked him if he was interested in my car enough to at 
least look at it so he would be able to compare it with the car he 
bought. He was willing to do this, so we got into the car and 
drove up to his home. I found, by lucky coincidence, that I had 
gone to school with his wife and was able to impress her with 
the qualities of my car. The sawmill operator was busy so I had 
to take him back to his place of business. I then spent some more 
time with his wife, showing her how easily the car handled and 
letting her drive. I saw her husband again about 1 p. m., after he 
had been home for lunch. I stayed with him most of the afternoon, 
showing him also how simple it was to drive; in fact teaching 


him a good bit about driving. 


“At 5:30 that afternoon, he finally said he would buy my car 
because he was so much more impressed with it than the car he 
had ordered, and that he would lose the $25 deposit and cancel the 
order for the other car, since the company with whom he had 
placed the order had been unable to live up to their promise as 
to the delivery. (I still do not believe he had made any deposit 
or signed an order for another car.) 

“This man was one of the biggest assets I had in my early 
selling experience, since he was quite a believer in the car he 
bought and I had made a very good friend.” 





Hufstader Assures Dealers 
Of More Service Business 


FLINT.—In spite of the restricted 
production and_ the consequent 
lower sales for next year, an in- 
creased service volume can be ex- 
pected to bolster dealer business, 


New Products | 


Plastic ‘Bug Deflector’ 
Now Available for Cars 


WILMINGTON, Del.—A _ trans- 
parent plastic “bug deflector,” 
mounted on the hood of an auto- 
mobile and designed to create air 
currents which will deflect insects 
from the windshield, now is avail- 
able to motorists. 

The concave deflector creates air 
currents to the top and sides of 
the car which force insects away 
from the windshield. “Pyralin” 
plastic for the deflectors is made 
at Arlington, N. J., by the du Pont 
company, and the deflectors are 
fabricated by Henry Mfg. Co. of 
Minneapolis. A 


Thin Hex Nuts 

UNION, N. J.—For use on shear 
bolts where a high degree of the stress 
is lateral, and for general application 
to light and medium stress fastenings, 
an improved line of thin hex nuts has 
been announced by Elastic Stop Nut 
Corp. here. aia ta 


Make-Ready Paint 

WILMINGTON, Del.—A new auto- 
motive refinishing material, Dulux 
make-ready undercoat, designed to im- 
prove adhesion when synthetic resin 
enamels are applied over old finishes, 
has been announced by the Finishes 
division of E. I. du Pont de Nemours 
& Co. 





* * *# 


Coolband for Hot Jobs 

PITTSBURGH. — Announcement has 
been made by Mine Safety Appliances 
Co. of the new MSA Coolband—a mod- 
ern perspiration retainer for men on 
hot jobs. The Coolband is claimed to 
better hot working conditions by _pre- 
venting sweat in the eyes, and on 
goggles or glasses. It stops continual 
face-mopping and other deterrents to 
continuous work arising from uncon- 
trolled head perspiration. 


W. F. Hufstader, general sales man- 
ager of Buick, assured the Buick 
dealer organization last week. The 
service training program conducted 
by the factory will help dealers 
prepare for this increase, he said. 

“If past experience is worth any- 
thing, we know that an increase 
in new car sales is followed by a 
corresponding increase in service 
business, and that the service busi- 
ness continues at the same high 
level for as much as two years 
after new car business has receded. 
Our surveys prove that has been 
the situation a number of times 
in the last two decades. Hence, 
the heavy new car business done 
this year will be reflected in the 
dealer’s service volume for the 
next two years, regardless of our 
sales next year.” 


Dealers should examine their 
present service facilities to deter- 
mine their adequacy for the ex- 
pected increase in service business, 
he advised. 


“Naturally this business is de- 
pendent on a sound service policy 
and promotion,” Hufstader said. 
“This includes a practical owner 
followup system, an adequate staff 
of service salesmen, properly de- 
partmentalized service, rates com- 
mensurate with similar charges in 
the community, and, of course, 
workmanship of the highest stand- 
ard.” 

Buick is cooperating with its 
dealers to forestall any possibility 
of a lack of sufficiently trained 
personnel by its service training 
program, Hufstader stated. The 
program gives the dealer’s key me- 
chanic or shop foreman a concen- 
trated course in the fundamentals 
of apprentice training, and is being 
carried out at present largely in 
industrial areas where a skilled 
labor shortage can be anticipated. 

For a fresh automotive viewpoint, 


read George M. Slocum’s “‘A Word in 
Edgewise.”’ 





CATA Reveals 
Dealers Share Of 
Used Car Sales 


CHICAGO.—An analysis of the 
latest used car sales and inventory 
report issued by the Chicago Auto-_ 
mobile Trade Assn. disclosed last 
week just how widely Cook county 
dealers vary in the number of used 
cars they sell each month. 

Of the 202 dealers collaborating 
in the report, 64 percent sold be-. 
tween 1 and 50 used cars monthly, 
27.2 percent from 51 to 100, and 
the remaining 86 percent sold 
more than 100 monthly. A more 
detailed breakdown showed: 


No. Used Pet. of 
Cars Sold Dealers 
1- 10 11.4 
11- 20 13 
21- 30 12 
31- 40 13.6 
41- 50 14.2 
51- 60 4.3 
61- 75 13.1 
76-100 9.8 
101-125 5.4 
Over 125 3.2 


Printed Words 


Rubber Comparison 

AKRON.—A paper ‘‘Rubbers, Natural 
and Synthetic’’ given by J. W. Schade, 
director of research of B. F. Goodrich 
Co. before the annual meeting of the 
Institute of Aeronautical Sciences hag 
been reproduced 
form an 
quest. 


c in mimeographed 
is now available upon re- 


* *¢ *& 


Synthetic Rubber 
AKRON.—Detailed description of the 
properties of Ameripol, its synthetic 
rubber announced last year, as they’ 
—— as mechanical ee goods 
roducts is given in a bulletin issu 
by B. F. Goodrich Co. here. — 


Engine Thermostats 
KNOXVILLE.—Fulton Sylphon Co. 
offers a new 28-page data book on en- 
gine thermostats. Thirty-eight stand- 
ard types which, according to the 
company, are representative of hun- 
dreds of different types and sizes 
available are illustrated in sectional: 
engineering drawings. | § 


Fluorescent Lamp Catalog 
CUBA, N. Y.—A _ new _ fluorescent 
lamp ballast catalog has been issued 
by Acme Electric & Mfg. Co. here, 
covering the entire line of 62 types 
and sizes of Acme lamp ballasts now 
available for fluorescent lamp appli- 
cation. 
= * * 
DeVilbiss Catalog 
CLEVELAND. — DeVilbiss Co. has 
designed and issued a new catalog of 
its air compressing equipment for 
farages and service stations. 


Hercules Booklet 

WILMINGTON, Del.—A new book- 
let on cellulose acetate has just been 
issued by Hercules Powder Co. we 
data on properties, application an 
formulation of the material in the 
plastics, lacquer, film, foil, paper, elec- 
trical, automobile and other fields. 


Bearing Catalog 


CHICAGO.—A new — list price 


catalog, with interchange charts, gives 
reference data on the complete Ahlberg 


line of ball, roller and thrust bearings 


for automotive replacement. 
= 


Spring Catalog 
BROOKLYN, N. Y.—The new spring 
catalog of the Chemical Publishing Co., 
Inc., here, includes books of impor- 
tance in all technical and scientific 
flelds, and to national defense. 


Inventory Control 
NEW YORK.—A report, ‘Inventory 
Control Methods’”’ has been issued by 
the policy-holders service bureau of 
the Metropolitan Life Insurance Co. 
here. 
* * - 
New Safeguards 
_, CHICAGO.—A new catalog showing 
its complete line of eye and face safe- 
grerés has been published by the 
ellstrom Mfg. Co... ere. 


Bearing Catalog 
DETROIT.—A 1941 issue of its en- 
gee bearing catalog has been pub- 
ished by Federal-Mogul Service, here. 


How to Save Tires : 

NEW YORK.—The average driver 
may extend the life of his automobile 
tires by 20 percent and more by follow- 
ing a few simple rules, accordin 
a@ new booklet called ‘Four 
Spots’’ published by the United States 
Rubber Co. a a 


Parts Catalog 
SOUTH BEND.—Bendix Products di- 
vision, manufacturers of B-K power 
braking equipment announce a neW 
184-page B-K parts catalog, No. 9-E. 
It covers the B-K line of cylinders, 
diaphragms, valves and accessories. 


Tune-Up Charts 
DETROIT.—It has been announced 
by Automotive Electric Assn. that its 
Tune-Up Charts covering 1941 model 
passenger cars are now being distri- 
uted to users of the AEA tune-up 
system. 
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ADVERTISED Cleveland—Plain Dealer; Indianapolis—Times; Detroit 


U d C li e . — News; Chicago — Herald-American; Dallas — News; 

Se Birmingham—Post; Kansas City—Star; Minneapolis— 

s e ar Eadie ing rices Star-Journal; Denver—Post; Los Angeles—Examiner ; 
For Week May San Francisco—Chronicle. 


(Copyright 1941—Automotive News) 


Actual top and bottom prices on 1940, 1939, 1938 and 
1937 used cars as advertised in local newspapers. 
SEDAN prices only used in this comparison. New8- 

papers cooperating include: Boston—Globe; New York 
_ Times, Journal American; Philadelphia — Bulletin; 





















Boston New York Phila. Clev’a Ind’ polis Detroit Chicago Birm’ham Dallas Kan. City Minn’polis Denver Los. Ang. San. Fran. Nati. Avg. 


40] 845- 745| 795-725) 775- 585 | | oe 5 699 | 775- 665 | 795 |_ 725 |_775- 695 | | 825- 678| 825 |_ 925 |_796- 694 


80] 675- 495| 645- 550| 595- 465] 625- 495| 595- 545- 395| 595- 475 








Cadillac 60 Special 40] 1350-1200) | 1895 | . | 1445-1195 
— | *89] 945- 795| 995 —| oes: 3 977 
| 88] 825- 695| 795 | + | 645 


87] (485- 475| 448- 7a} or 495- 445| 495 | 395- 296 | 





Chevrolet Master 40] 625- 575| 595- 489| 565- 525| 595 | 645- 625| 460 
89] 595- 400| 480- 395| 485- 375| 475 
88] 445- 345 | 295 | 445- 425| 445- 375| 365- 365 399- 345| 465- 375| 395- 
87] 395- 250| 295- 229| 295- 195| 325 | 350- 325| 295- $25- 295| 365- 235| 365- 
Chevrolet Deluxe 40] 645- 595| 695- 589| 675- 575| 675- 595| 635- 595| 575- 


*89]-525- 445| 495- 395| 485- 423| 695- 445 | 525- 445) 
88] 495- a | 375- 365 | 395- 385| 445- 425| 299- 295| 355- 345 
87] 345- 245 295- 285 | 365- 225| 345- 295| 285- 197] 295- 245| 345- 325 


Chrysler Royal "404 845 759- 699| 785-695) | 


*89] 695-495 | | 545-495 | 595- 495 | 












= “sey 385___—|_ | 885 | 485-835) 

87] =395- 245| 179 335 389- 265| 265 315- 195| 295 365 359 495 
De Soto "404 (750- 695| 725- 595| 625 | 785- 5 |S 785- 675 | 695 | ee | 695- 685 645- 600 795 895- 765| 728- 652 
E———_-—S—_ ee 

"89 595 





650- 620 | 545 | 45 —s«|_-625- 625] 565- 545| 649- 475| 595- 435| 595- 550 san 
445 


88) 465- 435| ——S==sé|_875- 335] 475- 345| 425- 26 297 395- 295 









Dodge 40] 750- 550| 675- 645| 695- 590| 725- 565| 745- 595| 625- 495| 745- 545| 785- 695 745- 595 165- 695| 725 7125- 507 
——______*80] 595- 495| 525- 465| 510- 465| 595- 435| 635- 445| 685- 389] 595- 425| 595- 550| 549- 445| 595- 395 625 535- 525| 695- 505| 687- 469 
"88 465- 395| 450- 365 | 



















Ford V-8 “85” “40 675- 475| 527- ere 525- 415| 545- 
eal 495- 325| 325 _—| 395 
335- 295| 347 (| 825- 285| 395- 275| 3$45- 325| 345- 225| 3$35- 295| 385- 295 395- 295| 395- 315| 425- 338 395 $68- 294 
a $25- 135| 227 245- 125| 229- 165| 285- 200| 280- 99) 235- 165| 300- 225| 295- 190| 310- 195| $25- 238| 357- 249| 279- 195 280- 181 
Ford V-8 Deluxe "40 | 621- 5438 









80] _525- 395| 470- 425| 450- 375| 659- 395| 475- 395 
788] _395- 285| 350 $35- $25| 425- 345| 425- 375| 350- 235| 325 l | 429- $45] 445- 260| 459- 290| 459- 
— mI 295- 245 | | 209- 295| 275- 265| 240- — 267- 185 | | 349- 295| 325- 295 | | $45- 247| 845- 245| | 304- 252 







Hudson Six "404 745-575| 565 ——|_-585 xJ | os | | 565- 445| 645 |_675- 475] 695- 595] 695 | 689- 575] 698- 595) 750- 745| a= 
(i2) 39] _595- 475| 495 | a8. 395 | 545- 495| 465- esa “495-895 | 525- 395 | | 495- 427] [585 | 695 po 
“$8 425- 265| 350 | 355- 205| 445 | | l 489- $25| 399- 204 
— (Terraplane) at 275 | 185 | 225 = l | 289- 147| 295- 245| 350- 325| 325 l l | 825- at $15- 295| $75- 295| on aes 
Lincoln-Zephyr "40 995-935 | 1150- 965 | 875 ] 1125 a i 1028- 950 
"89] _745- 600| 675- 595| 695- 595| 695 650- wi = a a S826 | 795- 625| 795 | 825- 645| 745 703- 588 
38] 499 | 495- 475| 445- 345| 395 | 475 | 495- 395 545 645- 445| 645- 445| 480- 421 
87] 450- 250| 375- 245| 350- 275| 395- 365| 395- = a: - oa 5 : 295 | 425- 365| 445 | 395 | 450- 295 | 495- 875| S88- 282 
40) 775- 675| 765- 648| 695- 665| 745- 645| 695- 595| 599- 575| 725- 695| 695 695- 645| 749- 695| |_795- 650| 785- 779 | |_727- 660 
"80) 575- 525| 625- 445| 575- 545| 659- 465| 685- 475| 545- 899| 545- 495| 575 | 545 | 505- 487| 525 | 599- 585| 695- 565| 595 | 592- 498 
I RR A RR RR AAR RR A RE EE Rr A RN i 
Nash Ambassador Six 40) 795-575) | 585 l 665- 565 595 845 697- 570 
80) 565- 555 395 l | 545 469- 425| 495 525 565 499 579 625 526- 490 
88] 475- 395 | l 300- 297| 425- 299 | 375 383 465 404- 330 
"87 385- 225| 300- 275| l | 225 | 295- 265| $25- 300| | l l | 875 | $20- 266 
5 apenemnnnmehcemmestatcacttaseeeiad lima teehadiineiceaccetnce Eocene ahammar tik ic Ti neh cae ie le 
Olds Six | 695- 595| 695- 595 | | 645- 555 | 745- 675| | 795- 675 | |_ 845 |_730- 606 





“ °39] 625- 465| 575- 395| 565- 435] 585- 495| 575- 395| 545- 415| 547- 495| 589- 495| 495- 475| 565- 475 595- 479| 625- 495| 625 577- 460 





























88] 525- 435| 447- 325| 450- 365| 519- 395| 485- 445| 319 | 450- 365| 435- 425| 345 495- 350| 485 495- 465| 495- 425| 540 463- 400 

87] -375- 335) | 395- 315| 425- 285| 325- 295| 295- 239| 375- 289| 345- 295| 399- 275| 445- 845| 350- 325| 395- 299| 450- 295| 465 | 388- 300 

40] (795- 695| 765- 695| 625 | 845- 645 | 675 | 695- Me ! 795- 635| 795- 695 | |_ 795 |_ 850 | 945- 825| 780- 691 

’89] 685- 580| 653- 575| 475 | 695 | 495 | 475 529 |_675- 505 | | 509- 469| 720 | 600- 555 
*88] 595- 385| 495- 475| 395 | 495 | 425 | 465- 399 |_ 525-445 | | 435 l | 595 | 492- 426 

"S7] 475- 325| 375- 265| 295- 285| 425- 395| 375- 5 285- 249| 375- 299 | | | 365- $25 | | 375 | 489- 345] 445 | $84- 309 

» Plymouth 40] 645- 495| 625- 489| 620- 525) 625- 545| 665- 495| 545- 479| 629- 445| 645- 550) 645 645- 525 | |_ 539 | 525 | | 613- 505 
°39]595- 490| 545- 375| 495- 365| 645- 445| 475- 425| 449- 325| 495- 365| 495- 445| 495- 399| 545- 435| 468 | 549- 438| 425 |_595- 460| 520- 414 

"88] 445- 345| 395- 265| 395- 265| 425- 355| 335 | S15- 225| 365- 245| 425- 289] 365- 299) 445- 295) 445- 345| 425- 370 | | 495- 895! 406- 308 

"S74 -395- 265| 325- 269| 295 | 375- 355| 325- 295| 285- 149| 345- 195| 300- 295| 295- 265| 345- 195| | 345- 295| 875- 245| 425- 345| 340- 264 

Plymouth Deluxe "40 675- 565| 595- 495| 615- 485| 659- 575| 625- 595| 595- 489| 645- 495| 695- 645 | - 495| 700- 495 | |_725- 595| 665- 595| 695 | 649- 544 
545- 465| 487- 295| 495- 395| 545- 475| 575- 425| 399- 375| 545- 395| 525- 475) 495 525- 475| 550- 475| 475- 465| 565- 450| 595 |_524- 430 

450- 335| 395 __—'|_395- 385| 425- 295| 445- 425| 365- 247| 425- 325, | = | 395- $25| 397- 325] 397- 375| 445- 375| 495 | _420- 336 

"S1] 375- 275| 325 | $15- 165| 365- 295| $25- 295| 265- 225| 345- 259| 350- 319| | $65- 225| 365- 265| 395- 297| 368- 275| 445 | 350- 263 

I eae ae 
Pontiac Six 40] 750- 655| 695- 625| 645- 575| | 695- 675| 600- 599| 695- 595| 745- 695) 695- 585| 745- 645| 645 | 695- 535| 760- 666| 825 | 707- 623 
"894 595- 495 | | 550- 395| 575- 485| 595- 545| 547- 439] 595- 475 | 625- 545| 545- 475 | 595- 495 | | 545- 500| 565- 519| 575 | 575- 488 

88) 525- 395| 445 | 475- 395| 495- 445| 495- 395| 379- 265| 445- 385 | | 375 | 445- 395| 389- 375| 445 | 495- 475| 495 | 454- 400 

87] 395- 345 | | 445- 185| 375- 295| 295- 239| 327- 265| 350 | $65- 275| 365- 200| 395 | 345 | 895- 245| 425- 415| 373- 274 
<diteitestnacmaraaareenemssmnanemanmmaseasantl cmaummmmnaaeanancoassteenamsccas  aastianasmansecnidiiendapamaaniianrmae maminsmasneateiad cetaetmaiien mma taemndeemsiientnnedaectannciibiediataiaedaasieeatemaeesieeiedademnaneaiennneenmaneisisiaam aie 
Studebaker Champion 40] 525 | | | 595 | 575 |_ 595 |_589- 495| 595 | 625- 475| 595 | 695- 645| 645- 635| 598- 562 
"39 545- 500| 467 | 495 | 585- 465 | | 400 | 445 | | 495 ~ l a | | 502- 484 

Studebaker Commander °40 | 767 165 | 595 | 695- 515| 565 | 695 | | | 795- 695| 845- 795| 721- 668 
"894 565- 485 | | 495 | 525- 495| 495 | | 545- 445| 595- 465 | a ] ae 550| 535 | | 675- 645 | 562- 514 

88] 395- 385| 447- 378| 395- 295 | | 445- 435 | | 445- 319 | | | 450- 395 | |_ 495 | 495 | 545 | 457- 368 

(Dictator) °37] 360- 200 | 295- 235| 245- 225] 325- 195| 295 295 $45- 265| 325- 295| 350- 295| 295 365 |_ 399- 295| 450- 395| 334- 255_ 

"404 | 475 | 495- 445| 485 | | | | | | 499- 495 489- 470 

fio 89] 385- 359| 248- 245) | 325- 275| 295 | | | | 395 | | 895 | | 840- 290 
"884 250- 195 | | 195 l | 195- 165| 225 l 285- 215 | | 225 225- 199 | 228- 194 

"87 175- 115| 185 195- 75 165- 97] 175- 145 185- 128| 225 225- 145 194- 120 


National Average, All Makes, May 4—$528-$446 
National Average, All Makes, April 27—$522-$440 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national indez. 


Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week. 
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would have control over install- 
ment financing by members of 
the Federal Reserve System, it 
would seem unlikely that the 
present plans would extend to 
the private groups. 

*- * *# 


Industry Praised 


For Own Policing 

MOREOVER, the point is 
made here that the so-called old 
line financing organizations have 
been tightening up credit during 
the past several years and that 
for the most part the conditions 
under which they are operating 
are substantially in conformity 
with the Federal Reserve recom- 
mendations. Official comment is 
to the effect that the larger 
financing organizations have been 
most cooperative in the effort 
to reduce maturities and in- 
crease down payments. As one 
observer put it, the industry has 
been very successful in policing 
itself. 

However, the Administration 
is seeking to plug up all pos- 
sible points of inflation seep- 
age and direct action to bring 
Federal Reserve Board mem- 
ber banks into line on this is- 
sue are definitely formulated. 
Incidentally, it should be noted 
that while the automobile busi- 
ness is scheduled for first at- 
tention, it won’t be the only 
one. All consumer items which 
run into money will be af- 
fected, notably refrigerators, 
furniture, radios and the like. 


* * *# 


Knudsen Wins 


Another Battle 

WILLIAM S. KNUDSEN and 
his OPM aides have emerged 
victorious from a sharp en- 
counter which, for a _ time, 
threatened to cause a _ serious 
rift in the national defense set- 
up and brought a recurrence of 
rumors that the former General 
Motors president, who has come 
to typify the constructive ability 
of American industry, would re- 
sign. Well, Knudsen won the 
fight—as all qualified observers 
felt certain he would—and an- 
other two-day news wonder is 
ready for the files. 

Here’s what it was all about: 
The House of Representatives 
approved a provision in a bill 
under which a priorities di- 
vision, independent of the de- 
fense agency, would be estab- 
lished. Knudsen, Stettinius, 
Henderson, Under Secretary of 
War Patterson, all urged the 
Senate military affairs com- 
mittee to strike out the pro- 
vision, holding that the pres- 
ent priorities system was work- 
ing very well. Result: The 
committee acceded to their re- 
quest. 

In the interim, between the 
time the House tacked on the 
provision and the Senate struck 
it out, the town was flooded with 
reports that Knudsen was going 
to quit unless he had his way. 
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that tampering with the priori- 
ties system would be dead wrong, 
and that its top officials were 
determined to keep it where it 


belonged. 
* * * 


His Patriotism 


Too Great 

AT THE SAME time, persons 
who know Knudsen and under- 
stand the depths of his patriot- 
ism and the sense of responsi- 
bility he feels, do not believe that 
he would throw up his job as 
defense production chief even in 
the face of a Congressional ac- 
tion which he believed to be ill- 
considered or even in the nature 
of a personal rebuff. Those who 
think he would do so, they em- 
phasize, have little knowledge of 
the caliber and character of the 
man. 

Those who have the most in- 
timate understanding of him 
declare emphatically that he 
will fight it out on this line 
just as long as the President of 
the United States wants him 
to—and as long as he feels 
that he is an a position to ren- 
der a service to the land of 
his adoption. 

* * * 


Truck Makers 


File Briefs 

THE AWAITED brief of the 
truck manufacturing branch of 
the automotive industry, dealing 
with the cut in output, has been 
placed in Knudsen’s hands. it 
was submitted by Robert F. 
Black, chairman of the motor 
truck committee of the Auto- 
mobile Manufacturers Assn. on 
behalf of its members and the 
Ford Motor Co. The brief indi- 
cated the industry’s willingness 
to abide by the decision of the 
government but went on to point 
out that further curtailment in 
truck production was likely to 
have grave consequences, lead- 
ing to a serious crippling of the 
defense program through dis- 
ruption of transportation. It is 
known that OPM officials are 


giving the most careful and 
sympathetic attention to the 
AMA brief. 


American Trucking Assns. 
also attacked the tendency to- 
ward what it termed “partiality 
in priorities,” and quoted a 
statement by Joseph B. East- 
man, c of the Inter- 
state Commerce Commission, 
who said that this country 
faced the danger of viewing 
the transportation problem 
“too much as though it were a 
railroad problem exclusively.” 
“Because of the great flexi- 
bility of their operations,” East- 
man declared, “trucks are par- 
ticularly useful in the event of 
unforeseen conditions, as I 


understand the English have 
learned from very grievous ex- 
perience.” 

*s. * & 
Same Tension 


Is Absent 


THERE WAS, of course, plenty 
of activity of the labor front in 
Washington last week, with the 
General Motors situation of para- 
mount interest and importance. 
It is impossible to say at this 
writing what the immediate out- 
come will be. But this comment 
may be made, and it is perhaps 
of more than passing signifi- 
cance, namely, that the extreme 
tension which was prevalent in 
the Capital during the days lead- 
ing up to the Ford settlement 
was lacking here last week, 
which is not to say that officials 
were not deeply concerned. They 
most certainly were. But the 
feeling very definitely prevailed 
that an adjustment would be 
reached, that disorders would be 
avoided, and that an extended 
cessation of production would 
not take place. 

Irrespective of the immedi- 
ate result, this change in “at- 
mosphere” is worth noting and 
recording. It may be the re- 
sult of confidence in the ability 
of the defense mediation board. 
It may be a knowledge that 
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This, in his genial, smiling way, 
he denied. There was no doubt 
though, that OPM felt strongly 














ONE OF THE HIGH-SPEED, track-laying vehicles the British call the 


Universal Carrier is being inspected here by Edse 


1 Ford, president of Ford 


Motor Co., and Wallace R. Campbell, president of Ford Motor Co. of Canada, 
Ltd., left. This highly maneuverable semi-tank is one of several types of war 
machines being produced in volume in the Canadian Ford plant at Windsor, Ont. 
nS ann 


U.S. Plan Averts GM Strike; 


CIO Dispute 


Closes Hudsoni% 


(Continued from Page 1) 


all grievance procedure is  ex- 
hausted. 

The GM settlement was an- 
nounced by William H. Davis, vice- 
chairman of the National Defense 
Mediation Board, and chairman of 
the panel which worked almost 
night and day since May 1 to avert 
the strike. The board finally laid 
down the terms of compromise, 
which were accepted by the union 
early Thursday morning and by 
the company 20 hours later. 

In a brief digest of the board’s 
proposals, Davis summarized the 
settlement as follows: 

No closed shop, union shop or 
maintenance of membership 
clause. 

A flat wage increase of 10 cents 
per hour and the contract to be 
made for one year from Apr. 28, 
1941. The old contract was sub- 
ject to termination on 60 days’ 
notice. Other proposals affecting 
the economic conditions put for- 
ward by the union not included 
in the recommendations of the 
board. 

The impartial umpire to be 
given wider discretion in review- 
ing the penalties imposed by the 
corporation for violation of shop 
rules or of contract. 

In advance of employes to 
higher paid jobs, when ability, 
merit and capacity are equal, 
employes with longest seniority 
will be given preference. 

GM said that the increase, which 
had been demanded by the union, 
would apply uniformly to union 
and nonunion employes. 

In effect, the corporation, in ac- 
cepting the agreement, traded the 
wage increase for an open shop 
and a year of industrial peace. The 
new contract is to run to Apr. 28, 
1942. The union demand for a 
union shop was dropped. Other 
concessions were won by the union. 

C. E. Wilson, president of GM, 
said the corporation’s acceptance 
of the board’s formula was “the 
best thing to do under the circum- 
stances.” 

Walter P. Reuther, director of 
the General Motors department of 
the UAW-CIO, said the agreement 


both labor and management 
are sensing a rising public 
revulsion against these recur- 
ring difficulties. Or it may be 
just Washington’s sixth sense 
telling it that, while threats 
of strikes and strikes them- 
selves may not be _ wholly 
averted, the peak has been 
reached, the extreme danger 
point gone by. 

This much is an inescapable 
fact: When the Ford strike was 
brewing, official Washington was 
as nervous as a cat, expecting 
the worst. Au Contraire, the 
General Motors situation is be- 
ing handled here in an atmos- 
phere of remarkable calm. It 
must mean something! 


was “the greatest victory won by 
General Motors workers since the 
first contract was signed in 1937” 
and that it included “the largest 
wage increase ever won in the 
automobile industry.” 

Washington observers called it 
“the greatest achievement so far 
of the National Defense Mediation 
Board.” 


The wildcat strikes in several 
GM plants were caused by a mis- 
understanding, the union said, 
when at the request of Washing- 
ton officials the CIO delayed 24 
hours its intention to strike Thurs- 
day morning. The Chevrolet, Buick 
and Fisher Body plants in Flint 
were closed Thursday and Friday, 
while the Cadillac Fleetwood fac- 
tory in Detroit was reopened Fri- 
day after a day’s idleness. 

While several minor union lead- 
ers in Flint expressed dissatisfac- 
tion over the new contract, high 
CIO officials said Friday they 
would have all plants back in 
operation by Monday and that 
various locals would start ratify- 
ing ~~ revised pact later this 
week, 


The Hudson strike, affecting 8,- 
500 workers, many working on de- 
fense orders, resulted Thursday 
morning after the company had 
refused to meet the CIO’s demand 
for a 15-cents-an-hour pay increase 
and countered with a 3-cent pro- 
posal and an offer to arbitrate 
further upon settlement of the 
GM-CIO dispute. 

Meanwhile, Murray Corp. and 
the CIO reached an agreement 
Thursday night, averting a strike 
of 8,000 men. Members of the CIO 
also ratified a NDMB proposal to 
settle the long Ex-Cell-O dispute, 
and the plant reopened Friday 
night. 

At the same time, peace ap- 
peared at hand in the 10-day 
truckers strike in Detroit, which 
has halted work on various defense 
projects in this area. 


Three New Regional 
Offices Opened by White 


CLEVELAND.—White Motor Co. 
has just set up three new regional 
offices covering Cleveland, Chi- 
cago and Kansas City territories. 

The new Cleveland regional of- 
fice is under the direction of M. H. 
Anderson. This region covers 
branches at Cleveland, Cincinnati, 
Detroit and Indianapolis. Chicago 
region is under the direction of 
L. B. Gilbert and covers branch 
operations at Chicago, Minneapolis 
and Milwaukee. Kansas City region 
is under the direction of W. E. 
Burgess. This region has jurisdic- 
tion over the branches at Kansas 
City, St. Louis, Oklahoma City, 
Omaha and Tulsa. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 
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Pontiac Announces 
Appointment of 34 
New Field Men 


PONTIAC. — Continuing the 
steady expansion of the Pontiac 
Motor division business manage. 
ment department, the appointment 
of three new managers is an. 
nounced by D. U. Bathrick, gen. 
eral sales manager. 

The new appointees and the 
Pontiac zones in which they will 
work with dealers in formulating 
good business procedure are: 

F. L. Dean, Washington (D. C.); 
B. F. Dufresne, Portland, and C | 
F. Hadenfeldt, San Francisco. Ha. 
denfeldt has been district manager 
for Pontiac at Denver. Business 
managers for the Memphis and 
Dallas zones will be named soon, 
Bathrick said. 


Ford 


(Continued from Page 1) 
leave will receive absentee ballots 
by mail. These ballots must be re 
turned by May 22, 

NLRB has notified all factions 
that they may be represented at 
the voting booths as observers tg 
identify workers, challenge ballots 
and assist the board. After the 
voting is completed, all ballot 
boxes will be sealed by the NLRB 
until the time when they will be 
counted in the presence of author. | 
ized observers, probably May 22 or 


In the meantime the AFL an. 
nounced its contract terms for the 
Ford Motor Co. last week, if the 
AFL is victorious in the balloting, 
One of the major points is a sale 
promotion campaign to acquaint 
5,000,000 AFL members with the 
desirability of owning Ford com- 
pany products made by AFL mem- 
bers. 


Other terms of the AFL contract 
include arbitration of all disputes, 
voluntary 60-day cooling-off pe- 
riod, blanket 10- cents - an - hour 
wage increase for all workers, two- 
week vacations with pay, seniority % 
rights and establishment of a 
union-management committee as 
well as grievance machinery. 


Pontiac Names Alston Head 
Of Oklahoma City Zone 


PONTIAC. — Appointment of 
William J. Alston jr., as zone man- 
ager of Pontiac Motor division's 
Oklahoma City 
zone is announced 
by D. Bath- 
rick, general 
sales manager. © 
Alston succeeds © 
R. B. Wright who | 
has resigned to 
take a Pontiac 
dealership in Ev- 
ansville, Ind. 

Alston formerly 
was assistant 
zone manager at 
Omaha. He 
joined the Pontiac organization on 
Nov. 4, 1935, after seven years with 
General Motors Acceptance Corp. 
and has served in Oklahoma City, 
St. Louis and Omaha zones. 


De Soto Dealers Expands 
Activity to Ky. and Ind. 


LOUISVILLE. — Appointment of 
George Byers Sons Co., Inc., as 
Soto-Plymouth direct dealers in 48 
counties of Kentucky and Indiana, 
with headquarters in Louisville, has 
been announced. 

Long headquartered in Columbus, 
O., the company has just put the 
finishing touches on a building here 
which will serve as center of its 
new operations in this territory. 
The contract calls for the mainte- 
nance in Louisville of an operation 
capable of handling an annual busi- 
ness in excess of $2,000,000. 





W. J. Alston 
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(Continued from Page 1) 


panies are expected te do likewise. 


TALKING OVER the dealer situ- 
ation with Fletcher, he told me 
that since Jan. 1 Studebaker has 
peen solidifying its dealer body, 
which has a strength of 3,600. The 
factory sales force has been put- 
ting forth extra efforts in educa- 
tional work. As a result of these 
efforts Fletcher stated that the ef- 
fects of these efforts are being re- 
flected in gratifying improvement 
in dealer operating results and 
particularly in very satisfactory 
used car situations. t 

DRIVING AROUND town with 
Morrow Krum, we passed the huge 
new defense plant of Studebaker’s 
that George Keller, now on defense 
work for the corporation, told me 
I ought to peep at. It was all that 
he said it was. Started in April, it 
will be ready in June and by the 
first of the year it is expected it 
will be in mass production on the 
Wright airplane engines. 

* od of 

OCIAL ACTIVITIES of the col- 

umnist were many and varied 
last week. After getting away from 
it all by flying to South Bend and 
enjoying a truck ride, he returned 
to his oak-paneled office to find 
other obligations. First on the cal- 
endar was Publisher’s Representa- 
tive Eichelberger’s invitation to at- 
tend the luncheon of the Arizona 
Republic, Phoenix, at the Statler, 
supplemented by a movie that filled 
your commentator with an urge to 
move to Arizona and take out nat- 
uralization papers. Fellow guests 
were the advertising agency divi- 
sion representatives that Bob Hall, 
national advertising manager of 
the paper, was trying to sell on 
the job the Arizona Republic could 
do for them in merchandising 
their products. Returns haven’t 
started to come in as yet, but Id 
say the broadside scored a bull’s-eye 
without including the bonus we got 
for attending—a cowboy hat and a 
colorful kerchief that made each 
of us feel like a real cowhand. 
And Bob distributed a copy of his 
paper carrying a studhorse banner 
topline: “Ad Men At Detroit See 
Brilliant Arizona Film.” This com- 
mentator got an individual thrill 
out of the flickers because of the 
emphasis put on the Grand Canyon, 
reminiscent of last January when 
he visited the big hole in the 
ground as referee of the Gilmore 
economy run. 

* Ea * 

THAT SAME afternoon, only at 
cocktail hour, came the preview 
of the exhibit of Belnap and 
Thompson, Inc. of Chicago, at the 
Whittier — something out of the 
ordinary but definitely tied in with 
the automobile industry because 
Belnap and Thompson are the 
purveyors who sell the sales pro- 
motion divisions the prizes for 
salesmen’s contests which are di- 
rectly responsible for spurring the 
salesmen on to renewed activities 
in order to be able to win loot 
to carry home to the little woman. 
Roy Belnap, president, figures that 
more than 100,000 automobile sales- 
men take part in these special 
sales campaigns and that 66 per- 
cent of them select as their prizes 
articles for their families. To drive 
home his point, he has a permanent 
exhibit at the Whittier—four rooms 
completely furnished with prizes 
that are hung up for the salesmen 
to shoot at. He calls it the “prize 
home” and it is, complete from 


8toceries to the electric shaver in 
the bathroom, each and everything 
Some prize or another in these 
salesmen’s contest. 





That it clicks with the brass 
hats: the commentator noted that 
among those present when he was 
there were Charley Jacobson, vice- 
president in charge of sales of the 
Chrysler division; Joe Bayne, gen- 
eral sales manager of Plymouth, 
and G. R. Browder, assistant gen- 
eral sales manager of Oldsmobile. 

* * * 
ERE still remains some space 


to fill before the conductor 
finishes his weekly stint, so howz- 
about a little book reviewing for 
a stirrup cup, so to speak. There 
being no nays, I'll carry on, start- 
ing with “Automotive Occupations,” 
a textbook written by Capt. Burr 
Leyson and put out by E. P. Dutton 
& Co. of New York, which strikes 
me as most timely, because right 
now the automobile industry is 
looking for replacements for the 
skilled workers it is losing to the 
defense program. Capt. Leyson has 
done a fine job in writing a book 
that tells the youth of America 
of the possibilities of earning jobs, 
provided they start learning about 
what they are expected to do. In- 
spirational as it is, I'm sending 
my copy of the book to that grand- 
son of mine in Pelham Manor, 
N. Y., Jimmy Rundlett, now with 
Sperry Gyroscope, who _ doesn’t 
need an interpreter, as I do. 

* * * 

AND NEXT on the list is Truck- 
traffic Digest, one of the most 
exceptional house organs I have 
come across. It is put out by the 
Diamond T Motor Car Co. of Chi- 
cago, and C. B. Baldwin is respon- 
sible for it. It’s patterned after 
Reader’s Digest and it is no reflec- 
tion on Baldwin in classifying it 
thusly. You wouldn’t know it as a 
house organ, for the only boost for 
Diamond T is a six-page color 
insert. The editorial contents are 
wisely selected, much as would the 
Reader’s Digest do the job, each 
and every one of the articles being 
well digested from current litera- 
ture, without any Diamond T plug 
and most interesting in a reading 
way. 

* cd * 

OME Decoration Day and comes 

the 500-mile Indianapolis Speed- 
way race, an event that used 
to thrill me in my younger days 
but which I watch over the radio 
now. It’s hard to resist the call 
of the wild, but unfortunately May 
30 comes the day we put AUTOMOTIVE 
News to bed and I can’t be in two 
places at once. Just the same Eddie 
Rickenbacker sends his usual invi- 
tation for me to stand up in the 
pagoda, assuring me that he will 
be among those present, despite 
the fact he has been two months 
in the hospital at Atlanta, following 
the airplane crash, “even if I have 
to bring the whole hospital staff, 
including the sugar plums (slang 
for the pretty nurses) and be 
wheeled there with a bed on my 
back.” 

And there will be no Borg- 
Warner race dinner this time, the 
one usually staged two nights be- 
fore the race by the donor of the 
$10,000 trophy the _ corporation 
hangs up for the main prize, not 
reckoning on the cash emoluments, 
of course. Excuse, and a good one: 
“On account of the pressure on all 
of us, brought about by our par- 
ticipation in national defense work 
in addition to our regular duties.” 
Excuse is accepted, but what’s Fred 
Lockwood going to do with his 
spare time now that the dinner is 
scratched from the calendar? 


For a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word in 
Edgewise.”’ 





STUDEBAKER’S face-lifting is illustrated by this photo of the reception 


tnrers of the administration building in South Bend. 


ew furniture, venetian 


ds and asphalt tile flooring are part of the new setup. 
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“SPARKS” CONDUCTOR Sinsabaugh visited South Bend last Monday and 


was greeted on his arrival at the 


merican Airlines field by a welcoming 


committee from Studebaker, Ken Elliott, vice-president in charge of sales, 
left, and Scott Fletcher, general sales manager, center. The pumpkin coach 


awaited, a Studebaker coupe express truck, and 


unique ride. 


the commentator enjoyed a 


Wis. Legislature Due to Act 
On Several Automotive Bills 


Special to Automotive News 
MADISON, Wis.—The assembly 
last week passed the Thomson bill 
to provide an $80,000,000 state high- 
way building program over 10 
years. The measure would affect 
1,888 miles of highways in the state 
in a program of construction and 
modernizing existing routes through 


U. S. Is Studying 
Effects of Possible 


Tungsten Scarcity 


WASHINGTON. — Preliminary 
report on possibilities of substitut- 
ing molybdenum for tungsten in 
manufacture of steel has been sub- 
mitted by the advisory committee 
on metals and minerals of the Na- 
tional Academy of Sciences to the 
materials branch, Office of Produc- 
tion Management. 

This study was requested by the 
materials branch in an effort to be 
prepared should there be any cur- 
tailment of imports of tungsten. 
The United States, although a large 
producer of tungsten, normally im- 
ports 50 percent more than it pro- 
duces, and while the present tung- 
sten supply is about enough for all 
uses, a curtailment of imports 
would result in an eventual short- 
age. The U. S. produces most of 
the world’s output of molybdenum 
and it, therefore, is more available 
than tungsten. 


The report submitted states that 
molybdenum high-speed steels can 
be substituted for tungsten steels 
“rather sweepingly if the necessity 
arises.” Tungsten is an element re- 
quired to give the alloy steels high 
tension characteristics. 


The report asserts that there will 
be places in which a substitution 
of molybdenum high-speed steels 
for tungsten steels will result in an 
impairment of quality. “For most 
uses, however,” the report adds, 
“the dislocation incident to substi- 
tution will not be caused by the 
inherent quality of the finished 
tools, if properly manufactured and 
heat treated, but in the heat treat- 
ment operation. Necessity may 
force many shops to acquire better 
heat treatment facilities.” 

In connection with alloy tool 
steels, the report makes sugges- 
tions for substituting molybdenum 
for tungsten but warns that such 
substitutions “should be approached 
with caution and usually only after 
trial.” 


Indianapolis Race Hailed 
In Development of Car 


HARRISBURG, Pa. — (UTPS).— 
Brownie Carslake, head of the 
dealers relations department, Fire- 
stone Tire & Rubber Co., was the 
principal speaker before the Ki- 
wanis Club here. His subject was, 
“The Romance and Drama of the 
Indianapolis Speedway.” Carslake 
said that “the progress of the 
speedway is responsible for the 
beauty, economy and safety of 
present-day automobiles.” 

He also pointed out that the 
race track produced the first 
straight -eight engine, four - wheel 
brakes, inverted carburetion and 
safety rearview mirror. 





a federal matching plan. The bill 
now goes to the senate for action. 

The assembly committee on state 
affairs, following a hearing, re- 
ported out for passage the Larson 
bill, which would transfer passen- 
ger car licensing from the state 
motor vehicle department to the 
various county clerks beginning 
with the 1942 licenses. 

With the objective of eliminating 
alleged fraudulent practices and 
abuses which are possible under 
the present automobile title laws, 
a new bill has been presented to 
the legislature by a special interim 
committee chosen in 1939 which 
would provide for the filing of all 
automobile liens and chattel mort- 
gages with the state motor vehicle 
department, which in turn would 
be required to note such encum- 
brances on each certificate of title 
issued to automobile owners. 

The new filing requirement would 
place the responsibility for record- 
ing of liens on the seller, if he 
desired to make them legal and 
valid. 


New Gasoline Stations 


Are Banned by Canada 


MONTREAL. — No new gasoline 
stations can be established in 
Canada, and stations presently 
closed cannot be reopened without 
permission, it has been announced 
by the office of the Oil Controller, 
George Cottrelle. 

Cottrelle said the reason for the 
order was “to promote orderly 
marketing and stop this chiseling 
for gallonage—there’s an epidemic 
of it right across the country. 
Without an order like this, a com- 
pany that coveted the gallonage 
of some dealer's station but 
couldn’t persuade the dealer to 
change, could buy the station out 
from under him and get the busi- 
ness that way.” 


Coming Events 


MAY 
22-23—Detroit (Statler). American Bat- 
tery Manufacturers, . spring 


meeting. 
22-24—Pittsburgh (>. Penn) Annual 
Convention and Show of Automo- 
bile Engine Rebuilders Assn. 
22-24—Dallas, Tex. Annual convention 
of Texas Motor Transportation 


Assn. 
JUNE 


1- 6—White Sulphur Springs, W. Va. 
(Greenbrier) SAE summer meeting. 
5—Detroit. Automobile Manufactur- 
ers Assn. annual meeting. 

2- 3—Excelsior Springs, Mo. Missouri 
Automobile Dealers Assn. conven- 


tion. 

23-24—Myrtle Beach, 8. C. South Caro- 
tine, Automobile Dealers Assn. con- 
ention. 

23-24—Reading, Pa. (Lincoln). Annual 
Convention of Pennsylvania Auto- 

23-24 Rochester (Sagamore). Empire 
State Automobile Merchants Assn 


Inc., annual convention. 

28-2 —Chieage (Palmer House). Ameri- 
can ety for Testing Materials 
Annual Convention. 


LY 

Cc. (Park Grove 
Carolina Automobile 
. annual convention. 


AUGUST 

4- 7—Chicage (Stevens). Automobile 
Accessories Assn. Show. 

20-96—Milwaches. (Gener H tel) SAE 

. o' 

National Tractor Meeting. 

28-Oct 1—Edgewater Park, Miss. (Edge- 
water ulf Hotel). Annual ll 
meeting of Mfg., Distribution di- 
visions of Automotive Electric Assn. 
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[Dealers Tell Me . .| 


(Continued from Page 3) 


models, to absorb the results of 
this forced sale. 


Plenty of Cars 
For Now 


z will take the rest of this year 
before any dealer feels the ef- 
fect of a new-car shortage. How 
acute a new-car shortage will be, 
if any, after the turn of the year, 
will depend upon how far industry 
has become tooled up for defense 
and therefore require more man- 
power, which will be more of a 
limiting factor in the production 
of automobiles than the 20 percent 
voluntary reduction. 

ca * * 


In other words, from all I can 
see, there will be plenty of cars 
this summer and fall to provide 
plenty of dealer competition. A 
dealer will still have to remain a 
good manager, use all his in- 
genuity in spite of these favor- 
able factors, to remain a success- 
ful business man, to meet taxes 
that are sure to go up and up, 
and when other costs of doing 
business are certain to mount 
and mount. 


Chemist Appointed 


SHELTON, Conn. — Jacques Errera, 
Belgian chemist and fomuertey pro- 
fessor of physical chemistry at the 


University of Brussels, has been ap- 


pointed manager of the research and 
cure division of Sidney Blumenthal 


Co 





. «+ now available 
in book form! 


Reviewers Say: 
NEWSWEEK.—“This encyclopedic, 


known facts, Sinsaba 
cludes everyone connec’ with auto- 
mobiling.”’ 


LIBERTY.—‘“‘Four honks on the horn 
of plenty for this really excellent 
autobiography. It well illustrates a 


maxim of the late Professor Brander 
Matthews: ‘Autobiography is what 
biography ought to be’.”* — Fulton 
Oursler. 


BOSTON GLOBE.—“. . . is perhaps 
the best aietery ever written of our 
industry . .. is thoroughly com 
hensive; was really needed, and is 
written_in clear newspaper style.”’"— 
James T. Sullivan. 


CHICAGO TRIBUNE—“It is invalu- 
able to anyone interested in Amer- 
ica’s No. 1 industry.” 


CHICAGO DAILY NEWS — “Sinsa- 
baugh’s 40 years of specialization in 
the motor car field have made him 
a unique authority on the subject of 
the automobile.”’ 


DETROIT TIMES—. . . tells it not in 
a@ manner derived from digging sta- 
tistics from musty tomes, but in a 
manner based on the personal con- 
tacts of the author.’’—Stokes Walesby. 


DETROIT FREE PRESS—‘“Here are 
four decades of history ely cen- 
tered in our own city, told with a 
sincerity for factual owledge and 
with a fidelity to detail that will, in 
the generations to come, win from 
all historians a prayer of thanks to 
Chris.""—Malcolm W. Bingay. 


“| DETROIT NEWS—“It is so liberally 


seasoned with the salt of what news- 
paper, peor’s know as human interest 


s bound to compel the at- 
tention of every class of reader.” — 
George W. Stark. 

Price $3.75 


deluxe autographed edition, $7.50 
ORDER FROM 


Automatiue News 
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| Cheysler had WAN 


SMART OPERATORS WANT! 





CONTINUOUS 
PROGRESS 


202 @ growing oppor- 
tunity year after year’: 


eee ee 


es A 


Find out whether or not a franchise is 
available in your locality. Address 
Chrysler Corporation, Chrysler Sales Divi- 
sion, 12200 East Jefferson Ave., Detroit. 


CHRYSLER and PLYMOUT 





